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UNDERWRITERS’ POLICIES 


MISLEADING TITLES PROHIBITED. 
State Insurance Department Rules Upon 
Subject—New York Underwriters 
Agency Not Affected. 


To suppress the growing practice of 
individual companies issuing an “under- 
writers’ policy” under a misleading 
title, Superintendent W. H. Hotchkiss, 
of the New York Insurance Depart- 
inent, recently called the attention of 
managing underwriters to the State law! 
governing the matter. 

He said, addressing a particular of- 
ficer: 

“It is reported to the department that 
your company is issuing a so-called) 
“Underwriters Policy” under the above| 
title; that the policy in question is in| 
no sense of the word a combination | 
policy, but a contract of your company, | 
and your company alone, issued under) 
the title indicated. The department 
must hold that the issuance of such a} 
contract in this State by your company | 
would constitute a violation of the pro- 
visions of the insurance law. | 

“Under an amendment to section 121 | 
of the insurance law passed this year, 
two or more insurance corporations au- 
thorized to transact business in this| 
State may issue a combination stand- 
ard form of policy, using a distinctive 
title therefor which shall appear at the 
heading of the policy. This amend- 
ment to the law does not, however, 
recognize an underwriters’ policy writ- 
ten by a single corporation under a dis- 
tinctive title differing from the cor- 
porate title of the company. 

“We appreciate that for years past it 
has been the practice throughout the 
United States for single companies to | 
issue underwriters’ policies under other | 
than the corporate titles of such com-| 
panies, and that there have also been} 
in use combination policies written by| 
two or more companies. The question | 
of the legality of this practice had the| 
consideration of the department early | 
in the year, and it was determined that 
the issuance of such contracts was not 
contemplated by the insurance law. | 
The department, nevertheless, believed | 
in the desirability of combination poli- 
cies, and, therefore, proposed the 
amendment to section 121 herein re- 
ferred to, which expressly provides for 
such policies. The amendment does 
not, however, recognize such a con- 
tract as is described in the first para- 
graph of this letter. 

“We must ask tl you 
whether or not your company is issu- 
ing in this State an underwriters’ poli- 
cy of the character under discussion. 
If so, as above stated, the company is 
violating the provisions of the insur- 
ance law. If the company is issuing 

(Continued on page 11.) 
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DIRECTORY OF DEPARTMENTS 


Life Insurance... 
Industrial Insurance.... 
Editorial 


| Net Surplus over all liabilities and reserves... : 





Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910.. 
Liabilities (ineluding capital) . 
Reserve as a Conflagration surplus 


$27,307,672 
14,924,836 

1,200 000 
11,182,836 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 
Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, 


States, 1,833 Fire Insurance Companies have failed or retired 


when the North British & Mercantile entered the United 








JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


Assets more than “ - $23,000,000 


Insurance in force more than 75,000,000 


Income more than 4,000,000 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 
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consin Department. 
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of $176 is not for life insurance, and, if 
insured does not live to maturity of the 
endowment period, all this overcharge 
will be lost, less the amount returned 
as a so-called dividend, if any. 

Should insured continue this contract 
to the end of the endowment period, 
viz., July 12, 1917, the endowment will 
be paid and the insurance lost. Or 
should he not live to end of endowment 
period, the insurance will be paid and 
the endowment will be lost, for which 
he has fully paid. Hence, he must lose 
one item at maturity of contract either 
by time or death. 

This annual premium of $231 would 
pay for $15,000 policy, which would pro- 
tect the insured as long as protection 
is required and when no longer requir- 
ed provides for a settlement in cash. 

This excess of $176, compounded an- 
nually for 20 years at 4 per cent., will 
equal $5,450, and at no time would in- 
sured stand to lose it by death. 

Endowment insurance is a bad form 
of contract for any one, regardless of 
age or position in life for the reason, 
as stated above, that insured must lose 
the endowment should he not live to 
maturity of contract, and he has, noth- 
ing to gain that he could not have had 
without jeopardizing his interest or 
excess payments. 

Reformation. 

In this contract insured has entered 
into a banking or speculative proposi- 
tion, which he stands to lose should he 
not live to the end of the endowment 
period, viz., July 12, 1917. Therefore, 
this being a one-sided contract, insured 
is not warranted in continuing it after 
July 12, 1911, at which time he should 
ask for his cash equity of $2,989.10 with 
so-called dividends, and discontinue. 

If he desires to maintain a $5,000 es- 
tate, he should buy at once a policy, 
good as long as needed, for $2,010.90 
for an annual premium of $40.21, and 
after July 12, 1911, use the interest 
worth of his 32,989.10 cash, which is, at 
5 per cent., $149.45, to pay this pre- 
mium and have $109.24 left. 

This will give him the same estate 
$2,989.10 cash and $2,010.90 new policy, 
good for life, or as long as needed, and, 
when no longer required, cash out. 

This plan will make an annual saving 
of $489.69. 

Moral. 

Keep all forms of investment out of 
vour Policy Contracts, and at death 
both insurance and investment will be- 
long to your beneficiary or estate. 

Limited Payment Policies. 
Name 
For $10,000, Dated Jan. 3, 1898. Pre- 
mium $261 Age “as 21.” 

This is a Whole Life Contract limit- 
ed to twenty annual premiums. Upon 
the payment of the premiums in full 
the insured will have paid the Company 
int sufficient to maintain the 
full risk to age 96, and in the event 
of death occurring prior to this age the 

















beneficiary will not receive all the as- 
surance paid for. 

When this contract was entered into 
the Company could have given a con- 
tract for an annual premium of $150, 
which would *t the insured as 
long as prot 1 was required, and 
when no longer required receive a 
settlement in cash. Or for the same 


insured might 
icy for $17,400, 
wl! be maintained as long as 
protection is needed—then cash out. 

Should insured continue this contract 
in its present form until January 3, 













1918 and accept a paid-up policy for 
$10,000, he will have but $6,110 net in- 
insurance left in the contract, for he 


must leave with the Company his guar- 
anteed cash equity of $3,890 in order 
to make it a paid-up policy, and to as- 
sist the Company in paying the death 
loss, so-called dividends, ete. 

This cash left with the Company is 
not insurance, but is cash and belongs 
to insured, whether in his hands or in 
the hands of the Company. If contin- 
ued as a paid-up policy this net insur- 
ance will cost insured $194.50 in loss 
of interest on his cash left with the 
Company, which makes a rate of about 
$32 per M. less dividends, if any. 

The cost of protection being entirely 


out of proportion to the protection re- 
ceived, insured is not warranted in 
continuing this contract after January 
3, 1911, at which time he should ask 
for his cash equity of $2,240, together 
with the so-called dividends, and dis- 
continue. 

If it is desired to maintain a $10,000 
estate he should buy at once a policy 
for $7,760 for an annual premium of 
$155.20 and after January 3, 1911, use 
the interest worth of his $2,240 cash 
which is, at 5 per cent., $112 to reduce 
this premium to $43.20. This will give 
the same estate of $10,000, $2,240 cash, 
and $7,760—new policy that can be 
maintained as long as protection is 
needed and when not needed cash out. 

This plan will make an annual saving 
of $329.80 less dividends, if any. 
the so-called dividends, and discon- 
tine. 

Illustration Number Two. 
Name 
For $5,000, Dated Nov. 20, 1905. Pre- 
mium $159.15. Age 25. 

This is a Whole Life Contract limit-| 
ed to twenty annual premiums. Upon); 
the payment of the premiums in full 
the insured will have paid the Com- 
pany an amount sufficient to maintain 
the full risk to age 96, and in the 
event of death occurring prior to this 
age the beneficiary will not receive all 
the assurance paid for. 

When this contract was entered into| 
the Company could have given a con-| 
tract for an annual premium of $85, | 
which would protect the insured as| 
long as protection was required, and) 
when no longer required receive a set-| 
tlement in cash. Or for the same pre- | 
mium of $159.15 the insured might have) 
purchased a policy for $9,360, which| 
could be maintained as long as protec-| 
tion is needed—then cash out. 

Should insured continue this contract} 
in its present form until November 20, 
1925 and accept a paid-up policy for 
$5,000, he will have but $2,605 net in- 
surance left in the contract, for he 
must leave with the Company his guar- 
anteed cash equity of $2,395 in order to 
make it a paid-up policy, and to as- 
sist the Company in paying the death 
loss, so-called dividends, etc. 

This cash left with the Company is 
not insurance, but is cash and belongs 
to insured, whether in his hands or in 
the hands of the Company. If contin- 
ued as a paid-up policy this net insur- 
ance will cost insured $119.75 in loss 
of interest on his cash left with the 
Company, which makes a rate of about 
$46 per M., less dividends, if any. 

Reformation. 

The cost of protection being entirely 
out of proportion to the protection re- 
ceived, insured is not warranted in 
continuing this contract after Nov. 20, 
1910, at which time he should ask for 
his cash equity of $380, together with 
the so-called dividends, and discon-| 
tinue | 

If it is desired to maintain a $5,000 
estate he should buy at once a Policy 
for $4,620 for an annual premium of! 
$92.40 and after Nov. 20, 1910, use the 
interest worth of his $380 cash which| 
is, at 5 per cent., $19 to reduce this} 
premium to $73.40. This will give the| 
same estate of $5,000; $380 cash, and} 
a $4,620—new Policy that can be main-} 
tained as long as protection is needed | 
and when not needed cash out. | 

This plan will make an annual saving 
of $104.75 less dividends, if any. 

Illustration Number Two, | 











Name. 
For $5,000, Dated July 10, 1897. Pre- 
mium $232.25. Age 16. | 
This is a Term and Endowment Con-| 
tract in which insured pays for two} 
policies in one, and can have the bene- 
fit of but one at any time, living or 
dead. | 
$55 annual premium was sufficient for | 
the death claim; hence the excess of} 
$177.25 is not for life insurance, and, if 
insured does not live to maturity of 
the Endowment period, all this over- 
charge will be lost, less the amount re- 
turned as a so-called dividend, if any. 
Should insured continue this contract 
to the end of the Endowment period, 
viz.; July 10, 1917, the Endowment will 


(Continued on page 9.) 











WANTED—MANAGERS 


FOR STATES OF 


OHIO AND MICHIGAN 


We have the COMPANY, the POLICIES, and the TERRITORY—NOW we 
WANT “DEVELOPERS.” 


WANT man in each of the above States who can write PERSONAL BUSI- 
NESS, and possesses ability to appoint and handle agents. 


COMPENSATION—0n basis of Salary, Expenses and Commission. 
Address “OHIO AND MICHIGAN ” 
Care The Eastern Underwriter 


105 William Street, New York 








1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets December 31, 1909 ‘ ‘ . . ° $8,580, 830.58 
Surplus, 1909 ‘ ‘ ‘ is . js ‘i 1,174,606. 34 
GROWTH UNPARALLELED 


Gain in Admitted Assets Gain in Surpius 


IE vss 6 0hcce vcccenn bodes ldeha binned aoveheessenexe nekeunell $1,001,409.00 $ 27,775.00 
WOOD. .2. 0c eccrccccceccccccccccecccccseccccccccccccscccscegs oo Sg RSy OOOO 161.00 
GE 60s co sees ccceneecdavscencecs cotetnceesesensacsesiésesenet 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 








Income Policy. 
on request. Address, 


J. S. RICE, President 


Received of Great Southern Life Insurance Company 


Five HUNDRED THOUSAND DOLLARS ($500.000.00) 
——— —# INAPPROVED SECURITIES #————_—__—_ 


THis Of SIT 1S MADE INCOMPLIANCE WITH THE PROVISIONS OF CHaPTERIO8 

Section 38 InsuRANCE LawS of THE STATE OF TEXAS WHICH REQUIRES THAT THE 
AMOUNT DEPOSITED MUST BE MAINTAINED SO LONG AS THE COMPANY SHALL HAVE 
UTSTANOING ANY LIABILITY TO ITS POLICY-HOLDERS 


Austin, Texas. SEPTEMBER 20", 1910 


Aprnove 


Sou, 


WE OFFER $100.00 IN CASH PRIZES 











Cratermck E wr Veuberg 





for the best original stories illustrating the benefits and advantages of our New Monthly 


We want agents to séll this New Policy. Full particulars furnished 


O. S. CARLTON, Vice-President, Chronicle Bldg., Houston, Texas 
J. T. SCOTT, Treasurer 


“It is the largest company ever organized in Texas and the most successful.’’—COMMEROIAL 





AND FINANCIAL WORLD, New York, July 16, 1910. 











WANTED---General Agent---For 


Pennsylvania 


THE INDUSTRIAL CENTRE OF THE WORLD 


IF YOU ARE THE MAN 
WE HAVE THE OPPORTUNITY 


*“LET US GET TOGETHER” 


Address 


** Pennsylvania ”’ 


care The Eastern Underwriter 


105 William Street, New York City 
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RIGHT 10 READJUST RATES 


FRATERNALS TO FIGHT CASE. 








Supreme Commander Markey of the 
Maccabees Discusses Recent New 
York Decision. 





While the various heads of the State 
insurance departments and committees 
representing the two great fraternal 
organizations—National Fraternal Con- 
gress and the Associated Fraternities— 
are wrestling with the problem of how 
to place fraternal societies on a per- 
manent basis, the means suggested be- 
ing adequate rates and the mainte- 
nance of substantial reserves, leaders 
in the fraternal ranks are deeply inter- 
ested in the recent New York State de- 
cision in the case of Wright against 
the Knights of the Maccabees of the 
World, which involves the right of fra- 
ternal associations to readjust their 
rates from time to time as deemed de- 
sirable without first obtaining the con- 
sent of the certificate holder. 

The decision, rendered by the Appel- 
late Division of the New York Supreme 
Court, holds that the contract entered 
into between the certificate holder and 
the society is binding; that the terms 
of the contract are fixed and that for 
the society to increase rates of its own 
volition, is to arbitrarily break the con- 
tract with the assured. 

It is the intention to take the case 
to the court of last resort, as it is con- 
sidered vital to the permanency of the 
fraternal system. 

Speaking of the decision, D. P. Mar- 
key, supreme commander of _ the 
Knights of the Maccabees of the World 
says: 

“When the Knights of the Maccabees 
of the World found it necessary in 1904 
to readjust the rates of contribution, 
Mr. Wright refused to pay the new 
rates when they went into effect, Janu- 
ary 1, 1905, and thereafter began suit 
against the Knights of the Maccabees 
of the World to test the right of the 
association to make the change in the 
rates. 

Supreme Court Affirms. 

“This case was tried in the Supreme 
Court of New York, which corresponds 
to the Michigan circuit court, and a de- 
cision was rendered against the 
Knights of the Maccabees of the World. 
It finally found its way to the court of 
appeals, which is the court of last re- 
sort in the State of New York, where, 
on a review of a partial record, the de- 
cision of the Supreme Court was affirm- 
ed and the case remanded for a new 
trial. The trial took place before a 
referee appointed for that purpose last 
May. The decision of the referee was 
in accordance with the decision of the 
Court of appeals. From the decision 
of the referee an appeal was taken to 
the appellate division, fourth depart- 
ment, where by a divided court the de- 
cision of the referee was affirmed. 

“Under the curcumstances this is the 
most favorable position in which the 
Maccabees could be placed, because, 


had the decision of the referee been 
reversed, it would have meant another 
new trial and additional expense. With 
the decision as it now stands the case 
will be heard on a full record in the 
Court of Appeals, and the matter will 
be argued by Judge Alton B. Parker, 
former judge of that court, and at one 
time candidate for the presidency of 
the United States. 
Important to All Orders. 

“The decision is of great importance 
to all fraternal orders, so much so that 
all of them are joining in the move- 
ment to have a fair and thorough hear- 
ing of the matter before the Court of 
Appeals in the State of New York, in 
the hope that it may reverse its deci- 
sion in the former hearing of the same 
case. 

“The decision stood alone in that re- 
lation. Every other Supreme Court in 
the land which has had occasion to 
pass on that same question has decid- 
ed in favor of the right of fraternal as- 
sociations to make changes in the rates 
of contribution as the needs or neces- 
sities of the associations require. 

“Our own Supreme Court here in 
Michigan, in the case of Wineland 
against the Knights of the Maccabees 
of the World, held that the association 
had the right to make the change in 
rates in 1904, about which Mr. Wright 
complains. The Supreme Court of 
Massachusetts has held that the Royal 
Arcanum had the right to change its 
rates as it did the same year; the Su- 
preme Court of Illinois has held that 
the Royal League had the right to 
change its rates, as it did the following 
year, and the Supreme Court of Kan- 
sas has held that the Knights and 
Ladies of Security had the right to 
change their rates as they did some 
years ago. 

Only Partial Understanding. 

“It is believed that the reason for 
the decision in New York is based upon 
a partial understanding of the facts in 
these cases. In other cases where this 
question has been raised in New York 
no opportunity has been afforded to 
present to the Court of Appeals the real 
situation, as will be done in the Wright 
case. 

“Our organization is satisfied with 
the present situation, believing that the 
final decision of the court will uphold 
us in the readjustment which it was 
found necessary to make in 1904. 

“Other associations are interested in 
this question because they have mem- 
bers in the State of New York, and 
they have contracts now in force in 
that State which it will be necessary 
for them in due time to readjust. That 
is the reason they are all taking an in- 
terest in having this matter fairly and 
thoroughly presented to the court.” 





“Foster Day.” 





In honor of the forceful secretary of 
the Royal Union Mutual Life, the Penn- 
sylvania agents of the Company will 
celebrate “Foster Day” on the &th and 
9th insts., gatherings to be held at 
Pittsburg on the former date and at 
Harrisburg on the latter. 


DELIGHTFULLY ENTERTAINED 


OFFICE AND FIELD MEN MEET. 








Prominent Actuaries Address Cincin- 
nati Life Underwriters At 
Monthly Gathering. 





The monthly meeting of the Cincin- 
nati Life Underwriters Association 
held on Friday evening of last week 
proved everything in the way of a suc- 
cess anticipated by those who conceiv- 
ed the idea of holding it during the 
visit of the members of the Actuarial 
Society of America in that city. It was 
proposed to extend invitations to sev- 
eral actuaries to address the Associa- 
tion, and a number responded. 

After indulging in a specially pre- 
pared dinner at the Business Men’s 
Club, S. P. Ellis, vice-president of the 
Association, acted as toastmaster, in 
the absence of the president. Mr. Ellis is 
general agent of the Provident Life & 
Trust, and a man highly esteemed by 
the fraternity. He spoke briefly of the 
Association and the honor bestowed 
upon it by the presence of the actua- 
ries from various parts of the country, 
and introduced as the first speaker, 
T. B. Macauley of Canada. 


Mr. Macauley said that the interna- 
tional character of the actuarial soci- 
ety, the international leanings being 
shown by everything on the American 
continent, is a growing thing and that 
he is happy to note the advances in 
everything which tends to bring the 
United States and Canada in closer 
bonds of unity and co-operation. He 
averred the countries had muchin com- 
mon, especially in regard to the great 
business of insurance. He pointed out 
the differences between the life insur- 
ance laws and practices in the United 
States and Canada, describing at length 
the fight waged to give the Dominion 
what he deemed the “best life insur- 
ance law in the world.” 

Companies Honestly Managed. 

Mr. Macauley said that the American 
spirit of investigation had invaded 
Canada and resulted in a demand for 
an investigation there, which was 
granted, but that the net result was 
beneficial to Canadian life insurance 
companies, as the unanimous verdict 
showed that “institutions were admi- 
rably conducted and honestly man- 
aged.” 

He was inclined to think that the 
constant change in heads of State in- 
surance departments in this country 
had much to do with bringing about 
unsettled conditions. Contrasting this 
state of affairs with prevailing condi- 
tions in the Dominion he said: 

“There has never been a failure of 
any Canadian company and no policy- 
holder has ever lost a dollar he put 
into our companies. I think this is due 
in part to the fact that our National 
Superintendent of Insurance. who has 
supervision of the entire Dominion 
without being hampered by provincial 
superintendents as you have here. does 
not owe his office to any political man 


or party. His is a life job secured by 
appointment after examination.” 
Actuarial Methods Past and Present. 

This was the subject discussed in au 
able manner by Oscar B. Ireland, actu- 
ary of the Massachusetts Mutual Life. 

Mr, Ireland emphasized the fact that 
the old idea of life insurance compa- 
nies avoiding the payment of claims 
wherever possible to do so has practi- 
cally been wiped out; fifty years of 
liberal and fair dealing with policy- 
holders having brought about the 
change. He said that all reputable 
companies to-day give the assured or 
beneficiary the benefit of the doubt, 
paying the claim unless the evidence 
of fraud is too flagrant to be overlook- 
ed. In such instances a company, in 
justice to its policyholders and the 
community, has no alternative other 
than to resist payment. 


“Selling” Life Insurance. 

Does the agent in his daily mission 
“sell” life insurance? was an interest- 
ing theme in the address of H. B. Dow 
of the Northwestern Mutual Life. Mr. 
Dow said that there are many insur- 
ance terms used, which he considered 
misnomers, calculated to mislead the 
layman. Among them he mentioned 
the fund known among insurance men 
as “reserve.” He said this should be 
called the “sinking fund,” since that is 
its function and not a “surplus,” which 
the term “reserve” implies 

As to the “selling” of life insurance, 
Mr. Dow said: 

“TI think it is unfortunate that you 
‘sell’ insurance. If you persuaded a 
friend to start a savings account you 
would not be selling him a savings ac- 
count. If you persuade a man to take 
out life insurance the same is true, nor 
does it cease to be true because you 
make your living persuading men to 
commence to save money against the 
time of the death or necessity. No one 
can underbid you or sell more for less 
money, for the man may start his ac- 
count at anv figure he likes, may make 
it grow as fast as he chooses and it is 
always a definite, personal asset, worth 
just as much as he has put in.” 

Several other actuaries present gave 
impromptu, but highly interesting and 
instructive talks. 





NOT FOR SALE. 





Majority Owners of the Maryland Life 
Stock Decline to Part With 
Their Holdings. 

Mrs. Alice B. Blackford, widow of the 
late president of the Marvland Life In- 
surance Company. of Baltimore, has 
refused to dispose of her stock holdings 
in the corporation to the uphuildine of 
which her hushand devoted the best 

years of his life 

In his will the late Mr. Blackford left 





all of his tangible goods to his wife, 
and $20,000 to his son. Of the residue 
of the estate two-thirds is bequeathed 
to Mrs. Blackford and one-third to 


William S. Blackford, the son 








JOHN F. DRYDEN, President 


It Pays Best to Sell Life Insurance 


for a company such as The Prudential. 
strength, its reputation for promptness and fair 
dealing and its great system of advertising are im- 
measurably helpful. 


Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Its size, its 


Home Office, NEWARK, N. J. 
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DISCUSS DISABILITY CLAUSE 


AT THE ACTUARIAL GATHERING. 








Increasing Use of Feature Prompts 
Consideration as to Its General 
Adoption. 





The topic, which received most con- 
sideration at the Fall meeting of the 
Actuarial Society of America, held in 
Cincinnati last week, was that of dis- 
ability insurance in connection with 
a life insurance contract. Starting 
from a crude idea, with several compa- 
nies laying claim to be the originators 
of its use, it has developed into a talk- 
ing feature, which has become a factor 
in competition, and it has been evident 


to many among the conservative men 














that sooner or later recognition of its 
use will be forced upon the companies. 
A few weeks ago a home office repre- 
tative of one of the leading compa- 
nies said that there was a demand for 
the adoption of a disability clause 
imong the representatives of the com- 
pany with which he was identified, and 
that he would not be surprised to see 
al! offices adopting it 
It was not unexpected, therefore, to 
learn that this subje is the basis of 
extended discussi the Actuarial 
meeting, and, while tl loes not nec- 
essar imply general adoptio t may 
const s a fore I of action 
which l xtende e of the 
ovis 
Well Attended. 
When President A. A. Welch called 
le mee g of actuaries to order in the 
eautiful assembly room of the Hotel 
Sit yas found that the attend- 
ce was one of the largest record, 
so far as Weste rathe S are con- 
cerned 
Foll W = the 
I —~ Te it ) 
ip for 
ea No< oO ) 
s, is adn ‘ 
in the lo ( 
to the fac Li é y 
viding so i ) co a policy- 
hol é Case 1e should be- 
come totall ul I inently dis 
abled, occupied a good portion of the 
iscussior 
Entertained by Union Central. 
President Clar and Vice-President 
Marshall, of [ ( il Life, of 
( né é t 55 actuaries 
and the vives at luncheon at the Sin 
te Hotel, and th ociety’s annua! din- 
ner was given in the Grand Assembly 
Ja T) peakers a he Society’s 
ver President Clark, of the 
\ on Ce i] Lif Mayo Louis 
Schwab, Ge 11 Counsel Ramsey, of 
T ( 1; A. C, Stillwell, Ohio 
State Insurance Departme Actuary, of 
s; John K. Gore, of.the Pru- 
E. P. Marshall, of the Union 
Central Life, and Walter Nichols, editor 
the Ir rance Law Journal Presi- 
A. A. Welch, of tl Actuarial So- 
ciety, vice-president of the Phoenix Life, 
of Hartford, presided as toastmaster. 


Mrs. Marshali as Hostess. 
A pleasant feature was the entertain- 


ment by Mrs. Marshall, wife of E. P. 
Marshall, of the ladies present at her 
home 222 Hosea avenne. following a 


lelightful tour of th eit ir auto- 
mobiles 


DEATH OF DR. E. H. HAMILL. 





Prudential’s Medical Director Passes 
Away After Long I!Iness—Fourth 
Death in Company. 
After a iong illness, Dr. Edward 
Holman Hamill, consulting medical di- 
rector of the Prudential, died at his 
home in Chatham, N. J., last Saturday 
ling health, Dr. -Hamill 
ed some time ago to give 


the active duties of chief medical 


rector it | remained a consult- 
nz capacity 
Dr. Hamill wa horn in Alabama ir 


1243 and throughout the Civil 
War in the Army of the Confederacy. 


served 





He became connected with the medical 


department of the Prudential in 1886, | 


after having practiced his profession 
for a number of years in different parts 
of the country. He was considered an 
authority on many phases of medicine 
aud surgery and is the author of sev- 
eral works on medicine, especially in 
relation to life insurance. Dr. Hamill 
is survived by his widow. 





MILLION IN TWENTY DAYS. 





luinois Life Showing Satisfactory In- 
creases for 1910—Results in Its 
Home State. 





Though 1909 was a_ record-breaker 
the history of the Illinois Life, 
ot Chicago, 1910 bids fair to go far 


eyond the mark of last year in results 


chieved. Up to the middle of October 
the new business was over $750,000 
ihead of the same period of last year, 
with a constantly increasing vo'ume. 


For example, the new business for the 
first twenty days of October passed the 
llion mark, as compared with $836,- 
599 for the similar period of 1909—to be 
exact the actual gain was 
which is a fine percentage of increase. 
4 noteworthy feature of the present 
roduction of the Illinois Life is the 


fact that fifty per cent. is being derived | 


from its home State. This will prove 
i strong card for the company in the 
other territory covered as indicative of 
he endorsement received at home. 

R. W. Stevens, vice-president, and in 
of the agency force, feels justly 


charge 





| 
| 





$199,000, | 


‘oud of the progress of the company | 


ind the outlook for the future. He says 
that conditions were never so favor- 
ible; that the period of worry as to 
how to perfect a capable-working field 
taff is now in the past, and that the 
resulfs from labor spent over a period 
if years is now manifest. 





Appoints Good Man. 

The Equitable Life of lowa 

pointed a proinising general 

indianapolis in the person of Dr. 
mer Christian. 


has ap- 


rhe present general agent, C. H. Me- 
Dowell, will continue with the company 
until next June, at which time his con- 
tract expires. Of late years he has 
ven a considerable portion of his time 
to ministerial work, but during his 
nty-two years’ service 
Equitable of Iowa has built 
ewal account. 





up a nice 





Getting an Early Start. 


agent at | 
Wil- 


with the} 


When Chicago does anything ineur- 


ince-wise, it believes in doing it 
‘onsequently 


( 


well. | 
preparations are already | 


ler way for making the 1911 conven- | 


tion of National Association of Life Un- 
lerwriters a huge success. W. B. Car- 
lisle, manager for the Mutual Life, has 





een appointed chairman of the gen- 
eral committee of arrangements, with 
B. F. Palmer, of the Berkshire, secre- 
tary. R. D. Bokum, of the Mutual Ben- 
efit, is chairman of the finance com- 


mittee, 


Herman Leroy With Equitable Life. 





Attractive offices have been opened 
by the Equitable Life in the centrally 
located and far-famed Fuller (Flatiron) 
Building, New York City, appointing as 
manager thereof Herman Leroy. After 
a brief absence therefrom Mr. Leroy 
returns to life insurance, for the hand- 
ling of which he is by temperament and 
training peculiarly well qualified. 

Visiting Agencies, 

E. E. Rittenhouse, president, and 
Frank E. McMullen, vice-president and 
manager of the Provident Sav- 
ngs Life, are on a tour of the agencies 
{ the company. While away, they will 





agency 


visit Omaha, Denver, Chicago and vari- 
ous points in the South. 














AS 
eee lp 
COMPANY, 
HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE? 








WwHY NOT 


SH 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 





WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 











[ NSURANCE MEN will note the signifi- 
new Vannes using the paathve Texeh 
uring the past five years. 
IMPORTANT FACTS Telating “to this 
business are shown by the following per- 
centages: 


The Northwestern 
Mutual Life Insurance Co. 





Expenses Mortality Inter 
of Milwaukee 195 1215 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. S. HATHAWAY, Secretary 1907 11.81 58 4.76 
1 . 
New Business Paid-For i909 e 10.63 =. = 
‘ : ; is capable of easy demonstration that 
1905 $90,394.038 The Northwestern is the best Company to 
me e+ SS Bee The Northweste: 1910) poli 
e Northwestern’s new ) poli 
1907 - - += 102,283,634 contract with its Dividend Options, Paid-up 
1908 “ ° - 109,685,428 and Endowment Options, Options of Settle- 
1909 - ; 2 113,71 6,188 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance. 
‘or farther information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


























STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 


PAE FONE NTE? 
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THE EASTERN UNDERWRITER 











CORPORATION 


COVERED BY SPECIAL CONTRACT. 








Policy Issued By Northwestern Mutual 
May Be Rewritten in Favor 
of Insured. 





Recognizing the increased demand 
for corporation, or business insurance, 
the Northwestern Mutual Life issued 
several months ago, a special con- 
tract for this class of business. The 
policy covers the lives of persons in 
whom a corporation has an insurable 
interest, and is issued on all the plans 
and at the same rate of premium 4s in- 
surance on individuals. 

As stated, the contract is written on 
a special form which gives the corpo- 
ration in whose interest it is issued 
entire control of the policy and its pro- 
ceeds, thus affording complete protec- 
tion. 

However, a valuable clause appears 
in the contract under which, upon writ- 
ten request of the assured accompa- 
nied by the policy and a release satis- 
factory to the Company of all the 
rights and interests of the beneficiary, 
the Northwestern will rewrite the 
contract in favor of the insured on the 
similar regular form of policy, bearing 
the same date as the original contract. 

This is a valuable feature for the 
reason that if the interest of the cor- 
poration in the life of the assured 
ceases, the latter may continue the 
policy for the benefit of his family or 
any other beneficiaries he may select. 

Illustration of Contract. 

An idea of the attractiveness of this 
kind of insurance is shown by the fol- 
lowing illustration of a $100,000 policy 
of the Northwestern Mutual on the 
2U-year endowment plan, age 35: 


Annual 

Year Prem. Cash Value. Inc. 
SS seve $5,064 $0,000 $0,000 
eles 5,064 6,000 6,000 
oy . amrorett 5,064 9,700 3,700 
ee 5,064 13,500 3,800 
S. wseesd 5,064 17,500 4,000 
pore 5,064 21,700 4,200 
Tigi 5,064 26,100 4,400 
S wetees 5,064 30,600 4,500 
D .ckeare 5,064 35,300 4,700 
ee 5,064 40,200 4,900 
EE opsas 5,064 45,200 5,000 
ee 5,064 50,500 5,300 
Be seers 5,064 55,900 5,400 
rer 5,064 61,500 5,600 
eee 5,064 67,400 5,900 
i eee 5,064 73,300 5,900 
ae Ce 5,064 79,600 6,300 
Be tuxen ),064 86,100 6,500 
rer 5,064 92,800 6,700 
rer 5,064 100,000 7,200 


By comparing the premium paid with 
the annual increase in the cash value, 
it will be observed that the net cost of 
the insurance for 20 years is the paltry 
sum of $1,280, but as the contract is is- 
sued on the annual dividend plan it is 
safe to assume that even this cost 
would be wiped out in a very few 
years. 

For example, on a similar policy is- 
sued last year, the first annual dividend 
payable is $542, or almost half of the 
sum mentioned with the contract to 
run nineteen years more. 

The Northwestern also issues a 
Partnership policy under a_ special 
form which operates similar to that of 
the Corporation contract. 





WISCONSIN LEGISLATION. 





Speculation as to Probable Develop- 
ments With Change in Commission- 
ership—Bill Now Prepared. 





With the probability of Deputy Com- 
missioner Ekern of Wisconsin succeed- 
ing to the commissionership, specula- 
tion has been prevalent as to the pos- 
sibility of legislation on insurance mat- 
ters in the Badger State. Mr. Ekern, 
it will be recalled, was the dominant 
factor in the legislation which com- 
pelled the withdrawal of a large num- 
ber of life insurance companies from 
that State, being at the time Speaker 
of the House and a member of the 


INSURANCE 


Insurance Investigating Committe. His 
trip to New York, accompanied by 
Professor Glover, actuarial adviser, 


and the appearance of these gen-| 


tlemen before a public meeting of the 
Association of Life Insurance Presi- 
dents is well remembered. Subse- 


| 





quently he was defeated for nomina- | 
tion as a legislative candidate and be- | 


came identified with the insurance de- 
partment as deputy commissioner. 


The impression gained of Mr. Ekern | 
was that he was sincere in his effort | 


to regulate insurance affairs in Wiscon- 
sin, but that he was badly adviséd. 

Since that time he has had ample op- 
portunity to familiarize himself with 
insurance to a reasonable degree, and 
no doubt has made good use of the 
time. That he will champion the modi- 
fication, or the repeal of the laws 
which proved the “bone of contention” 
is hoped for by the insurance frater- 
nity, although few appear sanguine in 
their expectation that such will be the 
case. 

At the Wisconsin insurance depart- 
ment, Commissioner Beedle and Actu- 
ary Anderson stated in an interview 
with a representative of The Eastern 
Underwriter, that about the only sub- 
ject now on the “horizon” about which 
the legislature would take action was 
that of workmen’s compensation. A 
bill has been drafted, and several times 
amended, and it is believed that a law 
embodying this feature will be placed 
upon the statute books; in fact the Re- 
publican party is pledged to bring this 
about. 





HARTFORD LIFE. 
Company Making Substantial Gains ir 
Business in Force—A Late Agency 
Appointment. 








The present year has been a decided- 
ly satisfactory one for the management 
of the Hartford Life, the business secur- 
ed since January 1 being considerab’y 
ahead of that written in the correspond 
ing period of 1909. The field force of 
the Company is enthusiastic over con- 
ditions, and all indications point to their 
making 1910 the banner year in the his- 
tory of the organization. 

George Stauch has recently been ap- 
pointed supervisor of the Hartford Life 
for northern Illinois, with headquarters 
at Chicago, and a successor to the late 
Charles A. McGervey will shortly be 
chosen as supervisor of the Omaha dis- 
trict. 





Taken Over by International Life. 





The Guardian Life of Seattle, Wash., 
organized about five years ago and hav 
ing about $850,000 insurance in force, 
has retired from business, reinsuring 
its risks in the International Life of 
St. Louis. 

In this connection the latter company 
is making substantial progress and will 
ere long be numbered among the giants 
of the West. 





Honor Fred W. Tasney. 





W. W. Tait, manager for the Pruden- 
tial at Cincinnati, covering southwest- 
ern Ohio, gave a dinner to the members 
of his staff at the Gibson House 
last Thursday evening, with Fred W. 
Tasney, manager of the Western de- 
partment ordinary agencies, as guest of 
bonor. 

Mr. Tasney is one of the prize after 
dinner speakers of the life insurance 
business, and we venture the opinion 
that he had something good to say to 
the boys on this occasion. 





Syracuse Manager for Provident 


Savings. 

After sixteen vears of successful rep- 
resentation of the Prudential, James F 
O’Donnell has joined the field staff of 
the Provident Savings Life as its man- 
ager at Syracuse, N. Y. Miss C. E. 
O'Donnell becomes cashier at the same 
agency. 





Our Stock Option Policy Sells Itself 


OUR [MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 


WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Bidg., Pittsburgh, Pa. 











1TBAAS 


The Best Life Insurance Field in the Country 


. 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Best Company for Policyholders and Agents 


Liberal Contracts Fair Treatment 
Established 1903 


ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 

















The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years fo 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January 3, 1910 $15,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 














pore National 
Life Insurance Co. 


of 


Lynchburg, Va. 


EXCELLENT OPPORTUNITY 
FOR 
Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 








COMPANY of New York desires to make 

direct contracts, with good producers, f 

= The most progressive, unoccupied portions of the following states 
conservative Southern New York, New Jersey, Pennsylvania 
Com an = Kansas, Idaho and Washingtor rhe usual 
P y commission contracts with allowance for 
office expenses will be made, The policy 

AGENTS WANTED forms of the Company are up-to-datr 
e ° =" . yremit ates e low and the annual 
in Virginia, North Carolina, en sae Soe eee Se ; 
dividends attractive. 


South Carolina, Georgia, Mis- 


sissippi and Texas. Home Office: 66 BROADWAY, NEW YORK 








a 











WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY ” 
care of THe Eastern UNDERWRITER 
105 William Street, New York City 
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BANKRUPTCY AND LIFE INSURANCE * 





LEGAL ASPECT OF THE QUESTION—ATTITUDE TAKEN THEREUPON 
BY THE COURTS. 





It has been the policy of the leading 
civilized nations of the world for cen- 
turies past to have in force, either con- 
tinuously or at intervals more or less 
regular, statutes, which we commonly 
designate “Bankruptcy Laws,” for the 
benefit of honest debtors who have be- 
come so involved in their finances as 
to render it apparently impossible for 
them to discharge their financial obli- 
gations in full. Common experience has 
shown that a man who was continually 
harrassed by his creditors, not having 
ability to satisfy his obligations, lost 
hope and, finally, in the majority of in- 
stances, he, as well as those dependent 
upon him, became charges upon the 
community. Therefore, the wisdom of 
the existence of an insolvent or bank- 
ruptcy law was early recognized, under 
which the debtor could be relieved of 
the burden which he, through his own 
efforts, could not remove. 

One provision, however, has appear- 
ed in the bankruptcy laws of all coun- 
tries, namely, that, in order to avail 
himself of the provisions of the law and 
gain the advantage of starting free 
from debt, the bankrupt must surrender 
tu his creditors all of his assets, except 
such as may be exempt under the laws 
of the State or country of his domicile. 

Federal Bankrupt Act. 

In this respect the laws of the United 
States are no exception, for the statute 
now in force, entitled “An Act to Estab- 
lish a Uniform System of Bankruptcy 
throughout the United States” and com- 
monly called the Bankruptcy Act of 
1898, provides as follows (Sec. 70 A.): 

“The trustee of the estate of a bank- 
rupt shall be vested by operation of 
law with the title of the bankrupt, as of 
ihe date he was adjudged a bankrupt, 
except in so far as it is to property 
which is exempt, to all documents re- 
lating to his property; and to all prop- 
erty which prior to the filing of the 
petition he could by any means have 
transferred, or which might have been 
levied upon and sold under judicial 
process against him. 

“Provided that, when any bankrupt 
shall have any insurance policy which 
has a cash surrender value payable to 
himself, his estate or personal repre- 
sentatives he may within thirty days 
after the cash surrender value has been 
ascertained and stated to the trustee 
by the company issuing the same, pay 
or secure to the trustee the sum so as- 
certained and stated, and continue to 
hold, own and carry such policy free 
from the claims of the creditors par- 
ticipating in the distribution of his es- 
tate under the bankruptcy proceedings, 
otherwise the policy shall pass to the 
trustee as assets.” 

It is the intention of this article, so 
far as the limited space permits, to 
present and comment upon cases, both 
State and Federal, where the interests 
of the parties to, and those having an 
interest policies of life insurance 
have been passed upon, se far as they 
are effected by the section of the bank- 
ruptcy act above quoted. 

It will be noted that the above sec- 
tion, independent of the last proviso, 
is broad enough to cover insurance pol- 
icles which are assets of the bankrupt 
at the time of his adjudication. But 
the intention of Congress as regards 
policies having a cash surrender value, 
and their redemption by the insured or 
his beneficiary, is made clear by the 
proviso which it was found wise to 
Insert. 

Impeiling Motives for Insuring. 

In applying for a policy of life insur- 
ance the average man is actuated by 
two primary motives. One is his desire 
to provide protection for his family in 
case of his death; in other words, his 
desire for Insurance. The other is his 


in 





*Prepared for The Fastern Underwr'ter by 
the publishers of the “Insurance Green Bag,” 
Chicago. 


ambition in times of prosperity to se- 
cure something which may become 
available in case of necessity, either in 
money or as a security, and which sub- 
sequently, in his unproductive years, 
will return to him in money; that is his 
desire for an investment. 

In recent years, owing to the sharp- 
ress of competition and also the better 
wethods of administration in life insur- 
ance companies, the investment fea- 
tures of life policies have been made 
most attractive and are usually present- 
ed to the applicant as the principal in- 
centive for the taking out of the policy, 
and the insurance feature has been 
placed somewhat in the background. 
The result has been the execution by 
life companies of many different forms 
of policies, each securing to the insur- 
ed as advantageous investment features 
as the management and circumstances 
of the company issuing the policy would 
warrant, and making the insurance fea- 
ture of the contract of minor consider- 
ation to the investment idea. 

It is unfortunate from the standpoint 
of economical administration but not 
from the standpoint of the legal fra- 
ternity, that life insurance companies 
have not reached the condition where 
a standard form of policy has been 
adopted. The many forms issued by 
the different companies contain pro- 
visions covering the investment fea- 
tures, which are in many respects dis- 
similar, and, therefore, it is extremely 
difficult, without giving each case in 
detail, to comment intelligently upon 
the decisions of the courts which have 
been rendered upon life contracts, as 
affected by bankruptcy. 

Where Protection Only Is Sought. 

Where insurance alone has been the 
motive for the execution of the policy, | 
and the contract has been made ya 
able, either originally or by assignment, 
to the beneficiary or upon the death} 
of the beneficiary to the beneficiary’s | 
executor, administrator or assign, the| 
uniform holding has been that the in-| 
sured had no interest in the policy| 
which would pass to his trustee in| 
bankruptcy although the policy had a 
cash surrender value. 

This class is well illustrated by the 
ease of In Re Steele, 90 Fed. 78 which | 
has been favorably commented upon 
and followed in succeeding cases, in 
which Judge Shiras held: 

“The remaining policy on the life of 
William M. Steele is in the Penn. Mu- 
tual Life Company, numbered 102,082, 
for $5,000, and is payable to his wife, 
Gracie. The wife is the beneficiary of 
this pblicy, and, as she is not one of| 
the bankrupts, her interest therein 
cannot be destroyed by treating the 
policy as part of the estate of her bank- 
rupt husband. This policy must be 
deemed to be her property, in which 
the trustee has no interest. 

The remaining policy is one issued 
by the Northwestern Mutual Life In- 
surance Company in the sum of $5,000, 
numbered 322,790, on the life of Daniel 
H. Steele; the company contracting to 
pay the sum named in the policy to 
the executors, administrators, or as- 
signs of Daniel H. Steele. Under date 
of May 21, 1895, Daniel H. Steele, by a 
writing duly executed and attached to 
the policy, assigned the same to Helen 
B. Stafford, to whom he was then en- 
gaged to be married and who is now 
his wife. The effect of this assignment 
was to make the policy payable to the 
wife of the insured. She became the 
beneficiary thereof, and is entitled to 
the proceeds of the policy. This as- 
signment was made in 1895, long be- 
fore the adoption of the bankrupt act, 
and there is nothing to impugn the 
good faith of the transaction. I there- 





fore hold that this policy is not part 
of the assets of the bankrupt Daniel 
H. Steele, and the trustee has no in- 
terest in or right thereto.” 

See also—in re Pfaffinger, 164 Fed. 





526; Pulsifer vs. Hussey, 97 Maine 434; 
in re Dews, 96 Fed. 181. 

Again, where the policy has no cash 
surrender value, either express or actu- 
al, and no value for any purpose except 
upon the contingency of death, there 
is no interest which will pass to the 
trustee in bankruptcy. 

The case of Gould vs. New York Life 
Insurance Company, 132 Fed. 927 is in 
point here, and the facts emphasize 
the principle. The policy has no sur- 
render value and was scheduled by 
the bankrupt and surrendered to the 
trustee, who, however, did not have it 
appraised and allowed the time for pay- 
ing the second premium to expire with- 
out making a payment. Subsequently, 
put during the time the policy still re- 
mained in force by its terms, the bank- 
rupt committed suicide, being at the 
time but thirty years old and in good 
health. It was held that the policy, 
being, at the time of the adjudication, 
of no actual value to the estate, did 
not pass to the trustee as an asset and 
that the administratrix of the bankrupt 
was entitled to the proceeds thereof. 

See also—In re Buelow, 98 Fed. 86; 
Morris vs. Dowdd, 110 Ga., 606. 

The Investment Feature. 

We come now to the consideration 
of those cases where the investment 
feature of the policy has been made 
the important provision; that is where 
the policy has an actual present value 

(Continued on page 8.) 

















50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets..... Se $23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
Fund)............+.. 21,858,691.52 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327. 11 
Insurance in Force... .. 92,532,583.00 


1860 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 











warding themselves. 


PROSPEROUSLY BUSY! 


Our agencies are steadily increasing this year’s lead over the 
figures of our high record in 1909. 

Our agents are prosperously busy. With Business Life In- 
surance and our unequaled Continuous Monthly Income policy d 
they are reaching and satisfying the public and liberally re- ’ 


Inquiries invited from delivering producers. 
GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 











Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 





C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


Absolute Security and Economy of Management 


National Life Insurance Company | 


MONTPELIER, VERMONT : 


Operating in 37 States 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Medical Director 


CI icexccrvesseosesen $47,490,998.98................ Gain, 167% 

Liabilities .............. eee Gain, 162% 

i. i ccakysiniteus $ 6,829,868.86............../. Gain, 211% 

Insurance.............. SISA ASB MIB BD. «0.000 cccccesccs Gain, 79% ; 
« 
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Arthur E. 





THE COLUMBIAN 
National Life Insurance Company f 


OF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 


The Only Massachusetts Non-Participating Company 


The New Columbian Policies are Unexcelled in 
Clearness and Liberality 
GOOD CONTRACTS AND TERRITORY 


Childs, 


FOR GOOD PRODUCERS 
President | 
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PROTECTION NOT. INVESTMENT 


REAL FUNCTION OF RESERVES. 








Policyholder Borrows Company’s Money 
When Securing a Loan—Simple 
illustration. 





A fraternal paper prints the following 
statement, which it credits to the 
“Fraternal Monitor’: ; 

“Practically every one carrying a pol- 
icy of old-line insurance knows that the 
surrender value is neither more nor 
less than the accumulation from the 
payments of the individual policyholder 
over and above the mortuary and ex- 
pense cost. He further knows that the 
loan .value is limited to the amount of 
such reserve and that, when such priv- 
ilege is embraced, the policyholder does 
nothing but borrow his own money.” 
Accumulation Not in Excess of Mortu- 

ary Cost. 

It would be hard to crowd more non- 
sense in the space of ten lines, and yet 
the above statement expresses the idea, 
not only of assessment people, but of 
many agents of “old line” companies as 
well. They have the notion that the so- 
called reserve is accumulated for the 
sole purpose of providing for surrender 
values. On the contrary, the reserve 
is nothing more nor less than the 
“mortality fund”’—the fund from which 
all policy claims are paid. It is not an 
“accumulation in excess of mortuary 
cost,” for the whole fund is for mortu- 
ary cost only. No policy is ever paid, 
in whole or in part, from any other 
svurce, and no part of the fund can be 
used for any other purpose than the 
payment of policy claims. Moreover, 
assuming that the death rate shall cor- 
respond to the table and that the inter- 
est earned on the fund shall be at the 
rate assumed in the computation of the 
premium, the fund will be precisely 
large enough, with the future net pre- 
miums called for by existing policies, 
to pay all those policies in full as they 
mature, 

Not the Policyholder’s Money. 


No part of that fund belongs to the 
policyholder individually—it is not his 
money—though the fund as a whole be- 
jongs to the whole body of policy- 
holders, that is, to the company. The 
fund must be accumulated in advance, 
because the mortality increases as the 
policies grow older, and it must be held 
absolutely intact for the sole purpose 
of paying policies so long as those pol- 
icies remain in force. True, a policy- 
holder may sooner or later decide to 
drop his insurance. In that case his 
policy will never come in for payment, 
and the “mortality fund” or reserve is 
to that extent larger than will be need- 
ed. Accordingly, modern life insurance 
contracts allow the retiring policyholder 
co withdraw an equitable or pro rata 
portion. of the fund. The amount that 
may be so withdrawn is termed the 
“cash value.” When the policyholder 
has given up his contract—in other 


words, has “traded back” with the com- | 
pany—then that cash value is in his | 


money and not before. 
A Simple Illustration. 

By way of illustration: A man enters 
into a contract to buy a house on in- 
stalments, the contract providing that, 
if he tires of his bargain after he has 
patd a certain number of instalments, 
he may surrender the contract and 
withdraw a specified sum. That sum, 
increasing as the years pass, might be 
termed the cash value of the contract, 
but the money does not belong to the 
home-buyer until he actually gives up 
the house, the use of which he has been 
enjoying. The cash value of a life in- 
surance policy does not belong to the 
individual policyholder until he gives 
up the insurance protection, which he 
bas been enjoying, by canceling his 
contract. 

Does Not Borrow His Own Money. 

In respect of loans, the matter is very 
simple. The company must loan its 
funds to somebody, and inasmuch as 





the insured can at any time give up his 
policy and withdraw a specified sum, 
his policy is itself good security for a 
ivan of that amount. If he borrows that 
sum with his policy as collateral, he is 
not borrowing “his own money,’ for he 
sti.l has his insurance protection. He is 
borrowing the company’s money just as 
truly as if he had pledged real estate or 
railroad bonds for the Joan instead of 
his policy. 





FINE FIELD FOR NEW BUSINESS. 





Excellent Canvassing Material Obtain- 
able From Files of Any Well 
Equipped Agency. 


Would you like a ready made list of 
eligible prospects in your locality, giv- 
ing date of birth, occupation, whether 
married or single, form of policy pre- 
ferred, etc.? You will find it in your 
office record of existing policyholders. 
These old policyholders make right 
good material for canvassing anew. 
They believe in life insurance, or they 
wouldn’t have it; they believe in your 
company, or they would have with- 
drawn long since; they are probably 
good risks, at least they were not a 
great while ago. 

Do you object that they are already 
insured? It is for that very reason 
that they are more promising material 
than the man who has never carried a 
policy. The agents of other companies 
will not neglect them simply because 
they already have insurance in your 


company; just as you yourself do not | 


hesitate to canvass men already insur- 
ed in other organizations; and all the 
while you have the inside track with 
the men who constitute the old policy- 
holders of your own company. You 
have one strong argument with them 
that you cannot use in other cases—it 


is to the advantage of your old policy- | 
holders to take their additional protec- | 


tion in their own company. By so do- 
ing they help the company and so help 
themselves, for they and their fellow 
members are the company. The more 
business the company can write with 
its present agency force, the less will 
be the relative cost of new insurance, 
and the better the dividends to policy- 
holders. It is to the interest of the lat- 
ter to help build up the business of 
their company. 

Many of these old policyholders took 
their insurance several years ago. 
Since that time their circumstances 
have improved and they now need 
more protection. They know this, 
whether they freely acknowledge it or 
not. Rival agents will be writing them 
for more insurance, if you do not head 
them off. Many present policyholders 
who took their insurance recently did 
not take enough. They, too, know the 
fact; and another agent will persuade 


them to increase their line if you do | 


not get there first. Many of the larg- 
est producers have written the same 
man two, three, five, and in some in- 
stances ten times, or more. 





MICHIGAN STATE LIFE 


DETROIT 
Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 

Address, 

FREDERIC APPS, 
President 

Give three references first 
letter. 














| 
THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts a a 





AIMING AT NEW RECORD. 





Cleveland Life Agents Start Last Leg 
of Year With Contest for 
Leadership. 








Agency Vice-President Henry W. Gen- 
nerich, of the Cleveland Life, has start- 
ed his field force on the closing months 
of the year with a contest for new busi- 
ness, by which it is expected to make 
a new high mark in business written. 

Both small and large producers can | 
share the interest in the contest, be- 
cause there will be prizes for number of 
applications as well as for volume. A 
number of gold fob medals and hand- 
some traveling bags are to be awarded 
to the leaders. 





offers the very best 
security, with a safe, 
equitable contract 


Quarterly Premiums Dangerous. 





“It has come to a pass,” says the 
organ of the Life Insurance Company 
of Virginia, “that we rarely see policies 
written now on any other plan than the 
annual and semi-annual premium plans. 
The quarterly plan is dangerous. Smart 
canvassers, in talking about insurance, 
simply speak of an annual or semi-an- 
nual premium.” 





FINANCIAL STATEMENT 


Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities............... 47,060,672.15 
eran cucewieat 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 








International ae 


ST. LOUIS, U.S. A. 


EDWARD W. ALLEN, Manager 
220 Broadway, w York 


LATHROP E. BALDWIN, Manager 


Writetoday for the new GUARANTEED 
MONTHLY SALARIED BOND CONTRACT. 


peur a I . ~ 141 Broadway, New York 

my un, th y +) 

<2. ee Qneeeten etka mama baa eaaates CHARLES H, STRAUSS, General Agent 
satisfactory remuneration for the present and guaran- 200 Fifth Avenue, New York 








teeing an INCOME FOR LIFE. Policy contracts 
sell at sight. 





There's an opening for you. 


: BERKSHIRE 
MASSEY WILSON J. L. BABLER 
President Genl. Mer. of Agencies LI FE INSU RANC E CO. 
OF PITTSFIELD, MASS. 
( Course of In:urance Education James W. Hull, President. 
Our | Depariment for Furnishing 
Prospects. New Model Policy 


W. D. Wyman, Vice Pres. and Treas, 
Witt Plough the Field and Assure 

















J. M. Lee, ———. 
the Harvest for Good Agents. 


Phoenix Mutual 
Life Ins. Co., 


This Company, with its more than fifty years 
HARTFORD, CONN. 


of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

Write Home Office. 


For circulars and rates address 








EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mass. 
LEON F. FO88, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 











WANTED 


TRAVELING FIELD REPRESENTATIVE 
LIBERAL SALARY 


_ Traveling expenses and royalty to a good man who can hire agents and 
write personal business. Address, WILLIAM T. SMITH, Secretary 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 











Personal and Family 
Insurance Combined 
No trouble to get a hearing with this policy. It's 


something more than life insurance. Write for 
booklet and agency terms. Address 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
OF PHILADELPHIA 





| L. G. FOUSE, President 





a a a AA ALL OE 


be heen FL 





8 


BUSINESS THAT STAYS. 





Remarkable Record of Northwestern 
Mutual Life—54 Per Cent. of 
Insurance Still in Force. 

For several years past the Northwest- 
ern Mutual Life has held an enviable 
position as regards net gain of insur- 
ance in force, being, until last year, 
the leader in this respect, but it is not 
generally known that 54 per cent. of 
all the insurance written by the compa- 
ny since onganization is still upon its 
books. This is a remarkable record 
and nullifies the theory that the aver- 
age life of a policy is but seven years. 
No better evidence of the fact that 
the business of the Northwestern Mutu- 
«i is written on a permanent basis is 

needed than the above record. 

The chief reason for this fine show- 
ing, of course, is the personnel of its 
solicitors, but a large contributing fac- 
tor is the practice of the company 
of not accepting brokerage business. 
Brokers will switch their policies 
avound occasionally, a feature which 
the Northwestern Mutual avoids. 

Superintendent of Agents Norris says 
that the business for the present year 
will show a gain over last of about four 
millions, which is an excellent record. 

The record of the company for the 
year 1910 as compared with 1909 in re- 
ported (paid) and written business is 
as follows: 





Written. 
1910. 1909. 
January $10,351,800 $10,805,150 
February 10,776,400 11,172,800 
eee 14,140,000 12,779,800 
(| eee 11,667,300 10,888,433 
er 10,619,533 11,654,613 
So! eer ee 11,795,700 11,429,315 
RT Savekaie’s 9,271,292 9,810,091 
BUG 6 occ0 9,592,000 9,040,150 
September .. 9,354,500 8,593,900 
Reported (Paid). 
1910. 1909. 
January . $10,088,300 $9,693,160 
February 10,055,000 9,537,900 
ee 11,908,100 10,757,800 
pS ieee 10,510,400 9,906,650 
Tee 10,146,433 10,012,563 
SUMO cccrece 10,313,350 10,158,430 
SS eee 8,021,950 8,529,200 
August ..... 8,961,500 7,732,159 
September .. 7,880,500 7,516,750 


New York leads the various States in 
paid business for the month of Septem- 
ber. M. F. Schwinn and J. M. Lemonds 
were the leaders in number of lives in- 
sured and Dr. C. E. Albright in amount 
of insurance and amount of personally 
paid premiums for the month. 

The business for the first 24 days of 
October was $760,000 ahead of the 
same period of 1909. 





DIVIDENDS ON PAID-UP POLICIES. 
Why Returns Are Smaller Under This 
Class of Contracts Than During 
Premium Paying Period. 





of all companies know that 
apportioned to a policy 
immediately after the latter has _ be- 
come paid-up are smaller for a time 
than those received while the insured 
was still paying premiums. Policyhold- 
ers, however, do not generally antici- 
pate this result and are apt to be dis- 
satisfied with it. 

This is because the policyholder does 
not understand that life insurance divi- 
dends do not represent profits on an 
investment, but are merely a refund of 
an overcharge in the premium. If it 
were possible to determine in advance 
the exact cost of life insurance, the 
premium would be made just large 
enough to provide for that cost; and 
there would then be no dividends at all. 
As it is impossible to know in advance 
the exact cost, the premium is inten- 
tionally made somewhat larger than 
will be required to cover the probable 
cost, and the overcharge is returned 
at the end of the year, as soon as it is 
known what the actual cost has been. 

As premiums are no longer collected 
after a policy has become paid-up, 


Agents 
the dividends 
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there can be no further overcharge to 
be returned; save that the reserve of 
the paid-up policy continues to earn a 
larger rate of interest than was count- 
ed upon in the computation of the pre- 
mium. This excess interest is returned 
as a dividend, but the amount so re- 
turned is necessarily much smaller 
than the previous dividends received 
during the prerium-paying period. It 
may be claimed that there is likewise 
some saving in mortality on paid-up 
policies; but this is relatively so small 
en policies over ten or fifteen years 
old, as to have little or no effect upon 
dividends. 

The reasonableness of this explana- 
tion, as well as the advantages of a 
participating policy, may be made clear 
to the insured by calling his attention 
to the fact that paid-up non-participat- 
ing policies carry precisely the same 
reserves as participating, earn the 
same excess interest, and have the 
same saving in mortality, yet return 
no dividends at all. 





New Jersey Agency Appointments. 





Bankers, N. Y.—James F. 
Long Branch. Connecticut Mutual 
Life—Albert Mannheimer, Brooklyn, 
N. Y. Girard—wWilliam Todd, Atlantic 
City. John Hancock.—Charles W. Ful- 
ler, Jersey City: George Shaw, Trenton. 


Brady, 


Metropolitan.—Clarence M. Alward, 
Fielding W. Mead, Newark; Karl 
Franke, Union Hill; George C. Van 


Nostrand, Jersey City. 





The death of Edward Agnew, the 
veteran member of the Pittsburg agency 
staff of the Equitable Life, removed 
from the business of life insurance a 
man who had lofty ideals, which he 
endeavored to put into practice, and a 
man who demonstrated what it was 
possible to achieve through persistent, 
tireless effort. Though one of the old- 
est men writing life insurance, Mr. 
Agnew always held high rank in point 
of applications; in fact, he established 
a record in this particular not equalled 
in the Pittsburg agency and probably 
not in the business of life insurance. 
Another commendable feature was his 
period of continued service. In this 
manner he built up not only a clientele 
for himself, which enabled him to write 
a large annual business, but grew year- 
ly in favor with those whom he served. 
Barring possibly Manager Woods, he 
was the most popular man jin the 
agency. Always smiling, optimistic and 
successful. He was a noble example 
and an inspiration to many whe have 
ranked as star producers in one of the 
world’s greatest life insurance agencies. 


ee) he | 


On the 5th inst., Edward W. Allen, | 
manager of the New England Mutual 
Life, at 220 Broadway, this city, will 
desert the ranks of bachelordom for the 
blessed state of matrimony. The lady 
of his choice is Miss Mary Elizabeth 
Simpson, of Matteawan, N. J. Mr. Allen 
as a clean-cut young underwriler, of the 
type that reflects credit upon the busi- 
ness. He fully deserves his present 
good fortune. 





Dr. Edwin W. Dwight, medical direc- 
tor of the New Eng’and Mutual Life, is 
receiving the hearty congratulations of | 
his friends on account of his recent 
marriage. The bride, prior to October 
25, was Miss Laura Howell Napier, of 
Sag Harbor, I.., I. 

Following a carefully planned trip, 
the happy couple will be at home in| 


| 


Sherbourne, Mass. | 





The policy for $5,000, which the — 
Senator Dolliver, of Iowa, had in the | 
Fiquitable Life of Des Moines, was a} 
10-Payment Life and had been paid up | 
for several years. 





Wholesale liquor dealers are barred | 
from securing insurance in the Royal | 


Union Mutual Life, of Des Moines. 


BANKRUPTCY AND LIFE INS. 





(Continued from page 6). 


payable to the bankrupt upon surrende: 
of the contract. Primarily the policy 
is an investment for the benefit of the 
holder and, secondarily, a policy of 
life insurance for the benefit of the 
beneficiary. There is no joint interest 
between the two, but so long as the 
holder lives, the policy is his prop- 
erty and upon his bankruptcy, consti- 
tutes an asset of his estate for the ben- 
efit of his creditors, like. any other in- 
vestment of his capital. 





It has been held, almost uniformly, 
that where the policy was payable to} 
the insured at the end of a stipulated 
term, but in the event of his prior 
death to his wife, there being a sur-| 
render value by contract, payable to the | 
insured during the policy term, the} 
policy passed to the trustee in bank-| 
ruptcy as an asset of the bankrupt’s| 
estate. 

See—In re Hetting, 175 Fed. 65; in| 
re Wolf, 165 Fed. 984; in re White, | 
174 Fed. 333; in re Boardman, 103 Fed. | 
782; in re Slingluff, 106 Fed. 154; in| 
re Steele, 98 Fed. 78; in re McKinney, 
15 Fed. 535. 

Again it has been held further that 
where the policy had no surrender val- 
ue by contract but had an actual val- 
ue, at the time of the adjudication in 
bankruptcy the policy passed to the 
trustee. 

See—In re Slingluff, 106 Fed. 154; in 
re Mertens, 142 Fed. 445; Hiscock vs. 
Mertens, 205 U. S. 202; overruling in 
re Josephson, 129 Fed. 142, and Mey- 
ers, vs. Josephson, 124 Fed. 734; Clark 
vs. Equitable L. I. Soc., 143 Fed. 175; | 
in re Boardman, 103 Fed. 783; in re} 
Coleman, 136 Fed. 818. | 


While the cases above cited support | 
the various general propositions under | 
which they appear, it will be found up-| 
on examination that there is some par-| 
ticular clause in the policy or in the} 
facts in each case which differentiates | 
it from the others and which has re-| 
ceived the attention of the court.| 
Again, the general propositions as 
above stated have been somewhat mod- 
ified in certain instances where the 
facts have been found to warrant it. 


(In a subsequent article, the cases 
modifying these general principles, as 
well as those showing the construction 
placed by the courts upon the change 
of beneficiary clause, the assignment 
clause and the exemptions under the 
state laws, will be considered.) 


(To be concluded next week.) 








UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
Or— 

Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 

















Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 


Geo. J. Kuebler George R. Brown 
Counsel 











all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 


L srs 








CAPITAL $1,000,000 


Management. 








Georgia Life Insurance Company 


OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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NETTLESHIP GOES ABROAD. 





Resigns From Home Life of America 
to Return to England on 
Personal Business. 


George H. Nettleship, who for the 
past two years has been with the Home 
Life of America as Ordinary Depart- 
ment manager and who was in January 
last elected general manager of the 
Company’s Ordinary and Industrial De- 
partments, has resigned to go to Eng- 
land in family interests. 

The executive officers of the Home 
Life in accepting Mr. Nettleship’s res- 
ignation, expressed their great appre- 
ciation of his services. During the past 
two years the Home Life has made a 
good record on all lines. Secretary 
burkin states that the Company has, 
tor the first nine months of this year, 
new business equal to the entire business 
for the year 1909, the Ordinary Depart- 
ment alone showing an actual GAIN of 
over $1,000,000 of insurance in force. 
ihe income during the nine months 
has also shown a healthy increase and 
has exceeded the actual disbursements 
by about $36,000. 

Mr. Nettleship, still a young man, 
has had an unbroken good record of 
over 20 years in life insurance field and 
office work. His success as a personal 
producer and an educator of men into 
high grade ordinary producers is well 
known. 





Arrears. 





To reduce the arrears—that nightmare 
of the industrial agents’ existence— 
the solicitor, 


tial in Chicago, District No. 5, must pos- 
sess and employ three qualities, name- 
ly, “system, nerve, enthusiasm.” 

Discussing the general subject of ar- 
rears, Mr. Lamson said: 

“One of the most important subjects 
that every industrial insurance worker 
has to meet to-day is that of arrears. 

“Arrears is to the ‘man on the debit’ 
what a steam-gage is to the engine. It 
is the indicator, telling in its mute real- 
ity more than the pen could write of 
the character of the ‘man on the debit,’ 
rather than the class of business he 
controls. 

“The man with heavy arrears wastes 
more energy than the one with low ar 
rears. He must watch his ‘bad cases;’ 
he must make collection calls after his 
account is turned in, or at night when 
he should be canvassing for new busi- 
He never 
ing to be hit with a heavy lapse, and 
his mind is not at ease. Then there is 
the question of the to-morrow of his 
life. 

“When I see a debit with heavy ar- 
rears, it puts me in mind of two far- 
mers. One has his house and barn neat- 
ly painted, the fences are well kept up 
and the farm has the appearance of be- 
ing run on a paying basis. His neigh- 
bor’s farm, with the same kind of land, 
has a different appearance. The build- 
ings are unpainted, the gates are off the 
hinges, the garden fence is down, the 
cows are in the corn and everything 
shows the indifference and carelessness 
of the happy-go-lucky occupant. Every- 
thing is in arrears. 

“In my estimation there are three es- 
sentials needed in a man’s character to 
make him a successful reducer of ar- 
rears: First, system; second, nerve: 
third, enthusiasm. 

“If he uses system, he starts on his 
regular route at a certain time in the 
morning, and one could almost tell the 
hour of the day by his call. The peo- 
ple know this, and, if they must be 
away from home, they leave the money 
with one of the neighbors. That is part 
of the system that the agent has learn- 
e i—who are out occasionally and who 
are always at home. 

“Nerve of a quiet, persistent kind is 
admired even in the bulldog. When 
Mrs. Jones tells vou that she cannot 
pay the premium this week, it doesn’t 
take much nerve to say, ‘Then there 


ness. 














in the opinion of G. W.§ 
Lamson, superintendent for the Pruden-f. 


knows when he is go- 


will be two weeks due next wedi, Mrs. 
Jones.’ If the insured tries to put you 
off the following week, call for the pre- 
mium receipt book and expiain the de- 
sirability of having the premiums paid 
in advance. This is a good time to use 
your enthusiasm also. Tell her the par- 
ticulars of some recent death claim paid 
in the neighborhood or some sad case 
of death you have learned of there was 
no insurarice. Insist tactfully upon col- 
lecting the money, and you will gen- 
erally be successful and still keep her 
friendship. 

“Enthusiasm—use this particularly on 
the chronic cases. Start a campaign 
against the arrears, work your system 
every week, and every week have some 
new story of ihe benefits of life insur- 
ence that has come under your observa- 
tion. State how much in premiums she 
u0W Owes, again refer to the advantage 
of keeping her policy in advance pay- 
ments, give her to understand that you 
are acting as her friend, agd later, in 
her time of trouble, she will thank you 
for your advice.” 





Pyramid Number. 

The November issue of “The Vir- 
zinia,” published by the Life Insurance 
Company of Virginia, is called the 
‘pyramid number.” 

That the founders of the Yompany 
built upon a broad base is evidenced by 
the solid success that has marked the 
corporation's activities year after year 
since its organization. In one week of 





. 1910 the Company wrote more business 


than it secured during the entire twelve 
months of 1880. That is growth to be 
proud of. 





Over $71,000,000 in Force. 





So far in 1910 the Life Insurance 
Company of Virginia has written new 
business in excess of $17,000,000, thus 
bringing its insurance in force well over 
the 71 million dollar mark. At the 
present rate of progress the Company 
vill wind up the year with over $6,000,- 
00 of good clean assets. 





KIGHT GETTING DESPERATE. 





(Continued from page 2). 
be paid and the insurance lost. Or, 
should he not live to end of Endow- 
ment period the insurance will be paid 


Fand the endowment will be lost, for 
which he has fully paid. Hence, he 
must lose one item at maturity of con- 
tract either by time or death. 

This annual premium of 232.25 
would pay for a $i5,400 policy which 
would protect the insured as long as 


and when no 
a settle- 


required 
provides for 


protection is 
longer required 
ment in cash. 

This excess of $177.25 compounded 
annually for 20 years at 4 per cent. 
will equal $5,490, and at no time would 
insured stand to lose it by death. 

Endowment insurance is a bad form 
of Contract for any one, regardless of 
age or position in life, for the reason, 
as stated above, that insured must lose 
the endowment should he not live to 
maturity of Contract and he has noth- 
ing to gain that he could not have had 
without jeopardizing his interest, or 
excess payments. 

Reformation. 

In this Contract insured has entered 
into a banking, or speculative proposi- 
tion, which he stands to lose should he 
not live to the end of the endowment 
period, viz.: July 10, 1917. Therefore, 
this being a one-sided Contract, insured 
is not warranted in continuing it after 
July 10, 1911, at which time he should 
ask for his cash equity of $3,037.15 with 
so-called dividends, ani discontinue. 

If he desires to maintain a $5,000 es- 
tate he should buy at once a Policy, 
good as long as needed, for $1,962.85 for 
an annual premium of $39.25 and after 
July 10, 1911, use the interest worth 
of his $3,037.15 cash, which is, at 5 
per cent., $151.85 to pay this premium 
and have $112.60 left. 

This will give him the same estate, 
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Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York? 
Stock Company) 


‘Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was : 

456 per day in Number of Claims Paid. 

6,535 per day in Number of Policies 
placed and paid for. 

$1,463, 755.00 per day in New Insurance 
placed and paid for. 

$183, 403.75 
Policyholders and 
serve. 

$132,172.72 per day i 
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ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance ( 
Its Policies are clear and definite in their provisions, and their vy 
guaranteed, 


mpany 
alues are absolutely 


Assets December 31, 1909 adoneveee , . $5,372,691.00 
Liabilities December 31, 1909 eee 12,406.32 
Insurance in Force December. 31, 1909. 68 387 613.00 
Total Payments to Policyholders since Organization. », 820,412.49 








INDUSTRIAL INSURANCE 


CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substant 
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ial living 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I'beral Industrial Policy 


























$3,087.15 cash and $1,962.85 new Poli- Reformed Conditions. 
cy, good for life, or as long as needed Annual cost to maintain 
and when no longer required—cash out. the $16,353.75 net in- 
This plan will make an annual sav- surance under _re- 
ing of $496.70. formed conditions is 
Moral. as fé W 
Keep all forms of investment out of eta , 
your Policy Contracts and at death os bs 
both insurance and investment will be- on 2007 | 
long to your beneficiary or estate. . c — 
Analysis of this policy contract based _ inter- 
on figures furnished by assured. sured’s $58,- 
General Summary. 
Gross Cash Net h Company 432.31 
Amount. Reserve. Insurance. Prem. cnet 
$ 5,000 $2,989.10 32,010.90 $231.00 UES whee uadsneennrns $105.2 
10,000 2,240.00 7,760.00 261.00 
5,000 380.00 620.0 5 5 ~ ~ = 
5,000 3,037.15 1962.85 233.38 Gress Annest Sexing negenete 
eS ‘ at Or, if insur ed desires to continue pay- 
$25,000 $8,646.25 $16,353.75 $883.40 ing the same premium of $883.40, he 
Present Conditions. can buy a_ policy for $44,170, which 
Present annual gross added to his cash of $8,646.25 makes 
cost to maintain the an immediate estate of $52,816.25, and 
$16,353.75 Net Insur- in addition the interest on Gis (Elenee 
ance is as follows: cash; or 
Present annual prem.. .$883.40 Should insured desire to do so, he 


Loss of interest on in- can buy, for the present gross cost of 
sured's cash of $8,- these four policies a policy for $65,785. 
646.25 Add to this his cash of $8,646.25 and he 

Left with the Company 432.31 will have an immediate estate of $74,- 

431.25, instead of the present estate of 
25,000. 





$1,315.71 
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LOOKING AT THE FUTURE. 





Casualty underwriters express the 
opinion that there is no need for con- 
cern over probable loss of business due 
to the advent in this country of insti- 
tutions backed by foreign fire insurance 
companies. The history of the latter 
class of institutions covering operations 
in the United States is pointed to as 
substantial evidence thai the best prac- 
tices only will be followed in building 
up casualty branches, they preferring 
permanent growth along conservative 
lines to “plunging” for temporary gains. 

It is true that such newcomers as 
the Royal Indemnity, backed by the 
Royal Insurance Company with its 
great organization in this country, and 
the Railway Passengers Association, 
which will be operated by one of the 
oldest and most highly respected com- 
panies, the North British & Mercantile 
Insurance Company, will make for- 
midable competitors, but the tremen- 
dous development of casualty insurance 
in its almost unlimited number of lines 


is pointed to as a field wide enough to 
accommodate the companies already 
contemplated, and more too. One need 


only review the increase in casualty 
premiums during the past decade to as- 
certain a growth deemed even at the 
beginning of such period as improbable, 
if not impossible. 

But the future will witness a much 
larger development. In most of the 
State political platforms, a plank is 
inserted pledging to the enactment of 
employers liability or workmens com- 
pensation laws. What does this mean? 
Simply that the employer will have 
forced upon him a recognition of lia- 
bility for injuries sustained by work- 
men such as would be impossible for 
the insurance solicitor to achieve. 

In the State of Ohio, for example, ac- 
cording to the manager of the liability 
department of one of the progressive 
companies, manufacturers who always 
spurned the idea of covering their 
possible liability for damages as a re- 
sult of injuries sustained by their 
workingmen through the medium of an 
insurance policy, are now actually seek- 
ing the protection. What is true of 
Ohio will also hold good in practically 


every State in the Union, for the agi- 
tation seems to be prevalent through- 
out the country; in fact, it has the 
strong endorsement of the Federal 
Government. 

It is apparent therefore, that marvel- 
ous as has been the expansion in the 
general casualty business in the past, 
the future will witness greater de- 
velopment, and this, by the way, may 
be somewhat responsible for the deci- 
sion of foreign fire insurance compan- 
ies to enter the field. 





THE SQUARE DEAL. 





An official of a life insurance com- 
pany, whose friendship we prize highly, 
is inclined to the belief that we 
did not give Insurance Commission- 
er Potter, of Illinois, a square deal in 
our comments anent the merger of the 
Franklin Life and the La Salle Life 
of lllinois recently. He spoke in strong 
terms of the honesty of the Illinois of- 
ficial, his record before accepting his 
present position and his determination 
to administer the affairs of his office 
in a proper manner; calling attention 
to the fact that he has been compelled 
to condone many features subject to 
criticism because of the inadequacy of 
the Illinois laws. 

We are pleased to give publicity to 
this expression of opinion as to Com- 
missioner Potter from one who should 
know him, and at the same time wish 
to say that it was not our intention to 
do him an injustice, or to give him 
and the companies involved other than 
a square deal. 

As a matter of fact the writer has 
known the president and secretary of 
the Franklin for several years, and held 
them in high esteem. It would have 
been much easier to allow the merger 
to pass and say nothing, than to critl- 
cise acts of men such as we believed 
them to be, but there were features 
connected with the merger of an old, 
well-established mutual company with 
a stock company organized for the 
specific purpose of taking over the bus- 
iness of the mutual company, which 
were too important to pass over with- 
out having their status defined. 

If the departments approve the deal 
by deciding that the transaction was a 
perfectly proper one, there is only one 
thing to do, namely, acquiesce in their 
decision. 

In the meantime, it should be borne 
in mind that those friends are not the 
most valuable who coincide with every- 
thing one says or does. Honest criti- 
cism has its place and should be en- 
couraged. 





RENEWALS AND NEW POLICIES. 





Casualty underwriters are not a lit- 
tle concerned over the possible ruling 
of the New York and Massachusetts 
insurance departments that under the 
laws of their respective States, signed 
applications from policyholders and 
beneficiaries will have to be secured 
from all accident and health policy- 
holders for policies to be renewed on 
and after January 1, 1911. 

This is construed to mean that an 
agent or broker must visit each policy- 
holder to seek a renewal and obtain 
his personally signed application. 
Should the assured chance to be away, 


TO PROSPECTIVE INVESTORS 


ADVICE FROM STATE OFFICIAL. 








Mississippi Insurance Commissioner 
Notes Tests That Should Be Ap- 
plied in Guaging Propositions. 





Jackson, Miss., Oct. 29.—The Missis- 
sippi Insurance Department continues 
to receive numerous letters inquiring 
about sundry insurance companies of- 
fering the people of Mississippi stock, 
through stock salesmen. In view of the 
fact that the law, written by Commis- 
sioner Henry and introduced in the 
latest State Legislature, seeking to reg- 
ulate this important matter, failed of 
passage, he is without the necessary in- 
formation to satisfactorily answer such 
queries. The bill in question passed 
the House, but failed in the Senate. 
Briefly, it provided that all insurance 
companies, desiring to sell stock in 
Mississippi, should first file their char- 
ter and all material matters with the 
Insurance Commissioner, and before 
selling any steck they and all their 
salesmen should be licensed and under 
the supervision of the department. Had 
the bill passed, the evil would have 
been minimized, the people protected 
from fraudulent concerns, and the sound 
cnes placed on a basis where their 
genuineness could be know, and the ef- 
fects most salutary in other respects. 
As it is, the State is without any law 
regulatin ; or in any manner controlling 
stock selling in insurance companies. 

The commissioner’s advice to all in- 
quiries is to purchase no shares in any 
of these companies until indisputable 
evidence from disinterested sources is 
obtained of their soundness. [If the 
stock is offered from a company already 
licensed by its home State, close in- 
cuiry should be made as to the success 
it has met with there, and by the neces- 
sity of selling additional shares. If the 
concern is not so licensed, satisfactory 
evidence should be demanded as to 
when it will be, and when it proposes 
to commence business. As a rule, com- 
panies that are properly organized don’t 
have to exploit other States to raise 
funds. If, for any cause, a reasonable 
doubt arises, keep your money in your 
pocket. Be like the man from Missouri, 
“make them show you.” 

With new authorized companies, op- 
erating on a sound basis and under 
favorable conditions, no returns from 
stock need be expected under five 
years. From those not authorized and 
operating a much longer time can be 
expected, if the company succeeds at 
all, and many of them do not 

No person would purchase stock in a 
hank or any other enterprise until he 


the broker or agent having authority 
to keep the insurance in force, it would 
mean that the renewal of the policy 
would necessarily be held in abeyance 
pending the return, 

In this requirement, managing under- 
writers see a big slump in accident in- 
surance in force in the States referred 
to. It is contended that brokers will 
not go to the trouble of personally 
visiting policyholders for the purpose 
of securing signed applications for a 
renewal of the policy deeming the time 
necessary for this of more value than 
the return. 

George F. Seward, the veteran and 
capable head of the Fidelity & Casualty, 
has issued a statement covering the 
points at issue which is decidedely in- 
teresting. Mr. Seward contends that 
the law applies only to new policies 
and not to contracts already in force, 
which, of course, makes quite a differ- 
ence. Under this construction it would 
be necessary to secure the personally 
signed application from those taking 
out accident insurance. 


knew all about it, and the character of 
the men in control, and he would not 
take the word of interested parties as 
conclusive evidence on this point. He 
would want and demand other evidence. 
Why distinction should be made with 
insurance companies in this respect has 
aiways been inexplicable to me. 
Allowable Rate of Commission. 

This stock-selling proposition has re- 
seived the earnest attention of at least 
the two last Insurance Commissioners’ 
National Conventions, a#l phases of the 
question having been discussed. They 
agreed on 5 per cent. as a reasonable 
commission for stock selling. While 
this may be too low in all cases, it is 
well known that the commissions paid 
these salesmen is excessive in most 
cases, and, when it is considered that 
the purchasers of the stock must as 
sist in the payment of these commis- 
sions, the importance of close inquiry 
into that phase of the question will be 
appreciated. 

Commissioner Henry states that one 
of the successful tricks of these stock 
salesmen, and one that is worked most 
frequently, is to get some local man of 
influence interested, usually a banker, 
and to him other would-be purchasers 
are referred, his name being constantly 
on their lips. He is placed on the 
ground floor, so to speak, and, there- 
fore, has a personal interest in giving 
the concern a good endorsement. If a 
banker, one of the considerations offer. 
ed, aside from giving him the ground 
floor on the stock, is to make his bank 
the depository for funds and notes and 
for the collection of the latter. He is 
made to see visions of wealth, and the 
success of the life insurance companies 
organized years ago is cited as an il- 
lustration of what may be expected. 
With an endorsement of that kind, the 
stock seller has comparatively easy 
sailing with the less-informed part of 
the community, and they use it with all 
the needed emphasis. 

In two instances coming under the 
observation of Mr. Henry, stock in two 
insurance companies was being offered 
the people of Mississippi to raise funds 
to relieve an impairment, their condi- 
tion being so bad their home depart- 
ments refused to license them, and they 
were forced to the alternative of selling 
stock to raise the necessary funds to 
meet this impairment, and chose the 
field where the “suckers” seemed most 
plentiful and least suspecting. 

While Mississippi has not differed as 
much in this respect as some of the 
States, there is evidence that more 
strenuous efforts in the stock selling 
line will be indulged in in the future. 
The object of this communication is to 
put the people on their guard. 





MAY GET TOGETHER. 





National Fraternal Congress and Asso- 
ciated Fraternities Plan to Bury 
the Hatchet. 





Now that the National Fraternal 
Congress and the Associated Fraterni- 
ties have agreed on a uniform bill, thus 
wiping out all contentions on the rate 
question, leading members in each or- 
ganization are agitating the advisability 
of consolidating into one body, and it 
is probable that steps toward this end 
will be taken ere the time for the next 
annual meetings roll around. 

The separation was brought about 
when the National Fraternal Congress 
insisted upon a minimum rate scale. 
Quite a number of the fraternals claim- 
ed that this was a move to corner the 
business, and others claimed the right 
to make their own rates. The result 
was a split and the formation of the 
Associated Fraternities by the compa- 
nies desiring to operate independently. 





New Missouri Life Company. 





The Great Central Life Insurance 
Company has been incorporated in Mis- 
souri, with headquarters at Kansas 
City. The capital stock is $500,000. 























payer. 











November 3, 1910. 


THE EASTERN UNDERWRITER 





11 


Seeders seen SD ne 





FIRE INSURANCE DEPARTMENT 














RECEIVED BIDS FOR INSURANCE. 





Varying Rates Named for Assuming 
Hazard of Newark Public 
Schools. 





Forty-one bids in all were received 
by the Board of Education of Newark, 
N. J., on Thursday last, in response to 
the advertisement calling for figures 
for furnishing about $3,000,000 of fire 
insurance, covering the public schools 
of the city. The bidding was divided 
into two classes, the one covering fire- 
proof and the other non-fireproof struc- 
tures. 

On the former class Joseph A. 
Wright seemed to have quoted the 
lowest figure, and on the non-fireproof, 
Daniel R. Faulkner was low man. 
Thirty-five of the bids were uniform as 
to rate and condition, the tenders from 
these gentlemen being termed ‘“com- 
bination figures.” 

The committee took for its guide the 
rates on the Normal and Training 
School, a non-fireproof building. The 
“combination” rates on this building 
were 30 cents per $100 for one year 
and 75 cents for three years’ flat in- 
surance, and .225 and .5625 for one and 
three years, respectively, on the eighty 
per cent. insurance method. 

Taking the first four buildings on the 
list and adding Belmont Avenue School, 
which is of fire-proof construction, for 
the purpose of comparison, the respec- 
tive rates asked by Faulkner, Wright 
and the “combination” bidders on the 
co-insurance plan are as follows: 

Normal and Training School—Faulk- 
ner, .135 per $100 for one year, and 
.338 for three years; Wright, .1912 and 
.4781; “combination,” .225 and .5625. 

Barringer High School—Faulkner, .225 
and .57; Wright, .3187 and .7969; ‘“com- 
bination,” .375 and .9375. 

Barringer High Gymnasium—Faulk- 
ner, .113 and .283; Wright, .1594 and 
.3984; “combination,” .1875 and .4687. 

Abington Avenue—Faulkner, .124 and 
32; Wright, .1753 and .4382; “combina- 
tion,” .2062 and .5156. 

Belmont Avenue—Faulkner, .124 and 
32; Wright, .0935 and .2337; “combina- 
tion,” .11 and .275. 

It is possible that when the commit- 
tee gets through with its task of tabu- 
lating, and the bids are more closely 
examined and tested than there was 
opportunity for yesterday, different re- 
sults will be shown. 

One of the bids not in combination 
was that of Kirkpatrick & Young. 
Their offer was a flat rate on all the 
school buildings of .3575 for one year, 
and .8643 for three years on flat insur- 
ance, and .1999 and .4998, respectively, 
with the eighty per cent. clause. 

Lowy, Berger & Finger submitted 
two propositions. They offered the 
combination rates, and supplemented 
that with a proposal to lump all build- 
ings and all contents, and insure each 





San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


funds largely supplied by head 


office in Liverpool 


U.S. Cash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 


Supls, - - - = 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





under general headings, ascertaining 
the value of the structures above the 
foundations by appraisal and fixing the 
risks at such values. The bidder an- 
nounced that a saving under the rates 
first quoted of ten and thirty-two and 
a half per cent., respectively, could be 
made by adopting their plan and giving 
them the contract. 

The bid of Ryerson & Hall was 
slightly at variance with the “combina- 
tion” figures, as announced, being a 
quarter of a cent lower on the three- 
year co-insurance rate. Arthur D. 
Reeve, representing a London com- 
pany, made a three-year co-insurance 
rate of .562. 


WOULD REVIVE INTEREST. 





Determined Effort Being Made to Vital- 
ize New Jersey State Association 
of Local Agents. 





In an effort to inject new life into the 
New Jersey State Association of Local 
Fire Insurance Agents and make it 
what it has not been hitherto—a posi- 
tive factor in the business—a gather- 
ing of prominent agents will be held in 
Newark to-day (Thursday). The meet- 
ing has been called by E, L. Montgom- 
ery, State organizer of the National As- 
sociation, and representative local men 
from Jersey City, Paterson, Newark, 
Trenton, Camden and other points have 
promised to attend. 

Mr. Montgomery will seek to impress 
upon the agents the desirability of co- 
operation among themselves and also 
of affiliating with the National body. 

Although in existence for some years, 
the New Jersey Association has never 
joined the National organization, al- 
though a number of its members belong 
to the latter body and closely follow its 
proceedings. 

The last gathering of the New Jer- 
sey Association was held in Jersey City 
in April, 1909, the officers for the previ- 
ous year being unanimously re-elected 
as follows: 

President, John H. Ward; vice-presi- 
dent, Crawford Miller; secretary-treas- 
urer, S. Merchant Meeker. 

Executive Committee: J. C. Adams, 
Joseph H. Wright, T. Frank Appleby, 
Louis P. Sherwood and Charles R. 
Brown. 





Scruggs Agency Reaching Out. 





The general agency of Gross R. 
Scruggs, at Dallas, has recently had 
considerable territory added to its field 
of operations. The Allemannia of Pitts- 
burg, which was formerly in the Scruggs 
agency, has returned, having re-entered 
Louisiana, Arkansas and Oklahoma. 
Scruggs also secures Arkansas for the 
North River and Texas for the Empire 
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MICHIGAN COMMERCIAL. 





Status of Company on July 1 as Dis- 
closed by an Official Investiga- 
tion. 





Under instructions from the State In- 
surance Commissioner, the Michigan 
Commercial, of Lansing, was examined 
as of June 30 last. 

The returns disclosed the following: 
total assets, $1,648,336; total liabil- 
ities, aside from capital and surplus, 
$701,632; capital, $400,000; surplus, 
$78,184. 

The income for the first half of the 
year was $360,021, and the aggregate 
disbursements, $507,028, of which $303,- 
856 went for losses. 

The present reinsurance 
$616,317. 

“The percentage of unearned pre- 
miums to premiums in force,” says the 
report, “has decreased since December 
31, 1909, from 52% to 48% per cent. 
This falling off is due to the fact that 
the Company has reinsured nearly two- 
tnirds of its term business. 

“It was found that nearly all of the 
reinsurance of term business was ef- 
fected through the home office, the 
Michigan Millers, Boston, Old Colony 
and Winona Fire Insurance companies 
getting the bulk of it.” 

All records of the Company were 
critically checked, and the figures noted 
therein found to be correct in practical- 
ly every instance. 


reserve is 





UNDERWRITERS’ POLICIES. 





(Continued from page 1). 
such a policy in other States, pre- 
sumably it is doing so under the laws 
of such other States and we, therefore, 
have no desire to review such act on 
its part. 

“We would request a detailed state- 
ment from you in reference to the 
subject-matter of this letter, and would 
ask that, at the time of making such 
statement, you file with the department 
a copy of the underwri‘ers’ policy here- 
in referred to. 

Does Not Apply to New York Under- 
writers Agency. 

To the inquiry of The Eastern Under- 
writer as to whether the law above 
referred to prohibited the issuance 
of policies in their present form by the 
New York Underwriters Agency, Mr. 
Hotchkiss said: 

“The department objects to a com- 
pany issuing the regular standard fire 
policy of this State with an under- 
writers’ caption or title over the cor- 
porate title of the company on the face 
of the policy. If the face of the policy 
in itself is nothing but the contract of 
the corporation in question, and on the 
folding or endorsement page of the pol- 
icy reference is made to the fact that 
the contract is written through an 
agency known as an _ underwriters’ 
agency, no objection is made to such 
a policy. 

“The policy of the Hartford Fire In- 


surance Company is in itself a contract 
on its face only of the Hartford Fire. 
On the endorsement or folding page 
of the policy appears the following: 

“‘Fire insurance policy of the Hart- 
ford Fire Insurance Company of the 
city of Hartford, Conn., issued through 
the New York Underwriters Agency.’”’ 

Practice in New England. 

Throughout New England, outside of 
Connecticut, companies combining in 
the issuance of policies are permitted 
to write a joint contract. In Connec- 
uucut, Commissioner Macdonald first in- 
sisted upon the issuance of a joint pol- 
icy, but, when ihe Attorney-General rul- 
ed that no corporation could assume 
an undetermined liability, he held that 
each company participating in an un- 
derwriters’ policy must assume a speci- 
fied percentage of the total liability, 
aud that such percentage must be de 
clared in the contract. 

This is in accord with New York and 
Pennsylvania practice. While the issue 
4s to underwriters’ policies has never 
been raised in New Jersey, that State 
would unquestionably follow New York 
precedent. 





IN AGREEMENT. 





Automobile Writing Companies and 
Associations to Charge Uniform 
Rates. 





Representatives of all 
writing companies and associations 
both Eastern and West rh, met in New 
York City on Friday last, and agreed 
upon a uniform scale of rates and com- 
lnissions, 


automobile 


: which became immediately 
effective. One small New York City 
company, which recently entered the 


automobile 
conference, 


field, declined to join the 


TROUBLE AT READING. 








Prominent Agency Under Investigation 
Because of Change of Interest. 





C. W. Kissinger & Company, Inc. one 
of the leading local agencies of Read- 
ing, Pa., is receiving close attention 
from interested companies because of 
a Tecent change of interest in the of- 
fice. Just what the change actually 
amounts to is a question that the spe- 
cial agents are working to find out. 





Prominent Troy Agent Killed. 





D. L. Van Antwerp, for many years 
a prominent insurance man of Troy, 
N. Y., was struck by an automobile on 
Tuesday receiving injuries from which 
he died yesterday, 





Paul Turner, Jr., will, after December 
ist, become affiliated with the London 
& Lancashire and Orient insurance 
companies, with headquarters at Pitts- 
burg, having resigned as special agent 
of the Philadelphia Underwriters. 





Over $119,000,000.00 


Losses 


Paid in the United States 


HENRY W. EATON, 


MANAGER 


G. W. HOYT, 


DEPUTY MANAGER 


J. B. KREMER Jr. and T. A. WEED, 
AGENCY SUPERINTENDENTS 


NEW YORK OFFICE 
45 William St. 
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STREET RAILWAY BUSINESS 


PLAN OF TRACTION COMPANIES. 





Special Bureau for Handling Fire In- 
surance Matters to Be Created— 
With Expert in Charge. 


Fire insurance and the most effective 
means of carrying such protection, has 
been for years a growingly important 
question with the street traction inter- 
ests, and the associated companies have 
now decided to create a bureau for 
handling this particular feature of their 
business. Just who will have charge 
of the new department las not yet been 
decided, but a conclusion is likely to 
be reached in the matter very shortly. 

Speaking of a representative of the 
Eastern Underwriter a short time ago, 
an executive of one of the prominent 
electric street railway systems, said in 
part: 

“Since the wide 
tricity as a motive 


extension of elec- 
power in street rail- 
Way services, the securing of adequate 
and proper fire insurance indemnity has 
given railway officials no little con- 
cern and for years one of the important 
committees of the American Street & 
Interurban Railway Association has 


been that dealing with insurance af- 
fairs 
“There is already in existence a fire 


company whose business is 
confined wholly to risk of railways and 
allied properties, and we had fancied 
that with this organization serving as 
a nucleus, intimate relations might be 
established between tlie under- 
writers and the railway About a 
men of 


insurance 


: 1 
stock 


men. 


vear ago several fire insurance 
prominence offered to co-operate with 


manager of the 
eompany in ad- 
ideas, but I 


Mr. Staats, general 
traction insurance 
vancing his underwriting 


fancy he misunderstood their position, 
and they his, the result being general 
embarrassment to all concerned, one 
underwriter especially being put out by 
Mr. Staats’ statements. The latter, by 
the way, does not represent the allied 
traction interests as insurance ad- 
visor, aS many underwriters seem to 
think.” 

Favor Employing Expert Taleat. 

At the latest annual convention of 


erurbau 
Insur- 


Street and Int 
Committee on 


the American 
Association the 








ance recommended: 

“That the association appoint an in- 
surance.expert, with authority to em- 
ploy such assistants as may be 
sary, whose duty it shall be to 





advice and assistance to such men 
of the association as may desire to 
avail themselves of his services on all 
subjects relating to fire insurance, in- 
cluding forms of policies, appraisals of 
property, schedules of rates, the elimi- 
nation of unnecessar y commissions, the 


-— 


construction 


| 


and improvement of prop-| 


erties with a view to the lessening of) 


fiie hazards, and the adjustment of 
losses, and to represent member com- 
panies, upon request, before inspection 
and rating bureaus; the insurance ex- 
pert and his assistants to be the in- 
spection and survey bureau of the as- 
sociation; the expenses of the bureau, 
not to exceed $25,000 per annum, to be 
paid by the association, and to be col- 
lected from the members in the propor- 
tions in which annual dues are now 
collected, or in proportion to the value 
of the services rendered ‘by the bureau 
to the several members of the associa- 
tion. 

: “That traction companies have ap- 
praisals made, by independent apprais- 
ers, of the value of their properties. 
Such appraisals, if made by recognized 
experts, will aid the eompanies in ad- 
justments of losses. 

“That each member company employ 
permanently an inspector to examine 
its properties, particularly with refer- 
ence to cleanliness, condition of build- 
ings and fire drills, or that it assign 
this work to an officer ocr employee, and 
that the man assigned to these duties 
be of sufficient intelligence, experience 
and authority to criticise and condemn 


conditions and recommend improve- 
ments. 
“That particular attention be given 


to the inspection of car wiring and the 
wiring of buildings. 
Protective Equipment. 

“That car yards be protected by 
standpipes surmounted by nozzles that 
may be easily turned in any direction, 
each of which will throw a stream an 
inch or more in diameter at least 100 
ft., at the rate of from 250 to 300 gal. 
per minute, the standpipes to be so 
distributed that two streams may be 
made to play at the same time upon 
any car in the yard. The water supply 
should be obtained from city mains or 
from reservoirs, and, if the pressure be 
less than 80 lbs. per square inch, it 
should be increased by a steam or 
electric underwriters’ fire pump. Your 
committee has witnessed a test of this 
form of protection in Cleveland, where 
it has been installed in a large car yard 
containing cars valued at more than a 
quarter of a million dollars. Drawings 
showing that Cleveland installation are 
attached to this report. * * The plan 
has also been adopted in Minneapolis 
where a still larger yard is to be 
equipped. Such standpipes and nozzles 
will effectively protect any car yard in 
which they may be erected, and will 
entitle the company installing them to 
a very low rate of insurance. 

“That approved chemical  extin- 
guishers be carried in each interurban 
car. If a fire starts in a car between 
where it cannot be reached by 
the apparatus of any municipal fire de- 
partment, it is likely to be totally de- 


cities, 





FIRE AND LIFE INSURANCE STOCKS. 


(Quo tations furnishes ea by E E. 8. BAILEY, 


Broker, 66 Broadway, New York City) 














DIVIDENDS Bid 3 
. . . - = ~ Asked 
COMPANIES CAPITAL Approx. When price | price 
Annl. Div, Payable per ct. 
City of New Y: $500,000 10 Q 
Common we alth.. 500,000 10 Ja J 
Continental 2,000,000 40 J &J 
Empire City .. 200,000 s Jad 
Fidelity-Phenix 2.500,000 3 V 
German Alliance 400,000 15 Jad > 
German-American 1,500,000 30 JI aJ 550 HO 
Germania ($50) Fire 1,000,000 18 J&aJ 285 295 
Glens Falls ($10).. 200,000 30 JaJ 1525 
Globe & Rutgers. 400,000 40 Q 475 FOO 
Hanover ($50). 1,000,000 15 JI &a&J 200 210 
Home Fire ... 3,000,000 30 Sad 640 660 
Nassau ($50) 200,000 10 JT aJ 165 17: 
Niagara ($50 1,000,000 20 Jad 300 305 
North River ($25) 350,000 10 A&O 155 165 
Pacific ($25) 200,000 14 Jad 185 _ 
Peter Cooper ($20) 150,000 6 JaJ 90 105 
Stuyvesant .... ‘s 400,000 10 J&J 155 160 
United States ($25 250,000 v Vv 60 70 
Westchester ($10) . 300,000 40 F&A 455 ia 
Williamsburg City ($50) 250,000 20 Jad 380 400 
LIF 

tna Life — 2,000,000 15 Q 650 660 
Connectic ut Ge “ne ral wwae 300,000 x £2 250) 
Equitable 100.000 7 A 4000 
Germania 200,000 12 J&J 210 225 
Hartford Life 500,000 10 JS&J 150 Pee 
Home Life... ae 125,000 12 M&N 275 ae 
Manhattan Life 100,000 26 O& F 400 425 
Metropolitan ($25) . 2,000,000 7 M&N 155 175 
Prudential ($50) 2,000,000 10 Q 450 5OO 
Travellers Hartford . 2,600,000 20 ' ( 800 ets 
United States Life 264,000 ‘ J ‘4 J | 90 10& 





V-No Information - Q-Quarterly 





A-Annually 


| 





THE COMPANY WITH THE PYRAMID | 














NEWHAMPSHIRE= 


TORONTO 
CHICAGO 


NEW YORE 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 








2.937,319.76 | 840,940.17 | 
li 3,163,880.05 | 946.703. 34 | 


FIRE INSURANCE Co. 


4,154.610.10 

















3.779. 569.67 

































Ln. H. 8 

4 “ws 4s 

d , oe 67.06 
4,310, 836.15 .257.058.25 \ 
I 4.500.404.12 1. 2.978.146 \ 
[_4.861.149.6 1406.681. 54 1} 








{_5.196,017.46 | 1,510.064.23 | 


TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 

















Commercial Union Assurance Company | 
(Limited) 


OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 








VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


WEST VIRGINIA 


NORTH CAROLINA | 
Mi RYLAND NEW JERSEY 





H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





‘or 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 











Louis Schlesinger 
Union Bidg., Newark, N. J. 
FIRE INSURANCE 
—REPRESENTING— 


Giens Falis Albany 

Buffaio German Dixie Fire 

Security Ins. Co. of No. Am. 
(of New Haven) 


—FOR— 
NEWARK ann ESSEX CO. 


en 5 a for New York 
one eur 














Established 1864 


EK. Ss. 


66 BROADWAY ‘ 


Telephone 2817 Rector 


BAILEY 


——DEALER in— 


Fire Insurance Stocks ‘‘A Specialty” 


NEW YORK 








Calumet Insurance Company 
CHICAGO 








381-337 Walnut St. 





AMERICAN UNION FIRE 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 


» Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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stroyed, whereas, the fire might be! 
easily extinguished in its incipiency if 
an extinguisher were at hand. Several| 
fires have, to the knowledge of the) 
committee, been put out under such) 
circumstances. We see no Objection to) 
the protection of city cars in the same) 
manner. 

“Without repeating the recommenda-| 
tions made in former annual reports, 
your committee calls attention to them, | 
and suggests that they be read in con-| 
nection with this report. The commit-| 
tee believes that if members will adopt| 
its recommendations they will be able 
to obtain contracts of insurance with 
the best insurance companies at 
reasonable rates and upon good condi- 
tions. If they protect their properties 
as the committee believes they should 
be protected, they will be in positiou 
to say to companies soliciting their in- 
surance that if the rates offered are not 
fair, they (the traction companies) will 
carry their insurance themselves, either 
individually by means of a cumulative 
insurance fund, or jointly with other 
companies by means of the establish- 
ment of a joint fund or the mainte- 
nance of a railway insurance company 
that will operate for the benefit of a 
street railway companies and not for 
the profit of others. 

“The committee was advised in Jan- 
uary that a resolution had been adopted 
by ‘the executive committee of the 
Central Traction & Lighting Bureau,’ 
reciting a desire on the part of the 
bureau to establish and maintain har- 
monious and mutually helpful relations 
with the American Street & Interurban 
Railway Association, and inviting the 
association to confer with the bureau 
or its committees from time to time 
and present to and discuss with the 
bureau matters of mutual interest. 
Your committee acknowledged receipt 
of a copy of the resolution, and stated 
its willingness to meet the bureau for 
conference. Since that time it has ex- 
tended invitations to the bureau to at- 
tend its meetings, but the last com- 
munication received from the bureau 
said that if it desired to have a rep- 
resentative at our meeting it would so 
advise us in due course. Your com- 
mittee knows nothing in regard to the 
activities of this bureau except that it 
is said to have done some work upon 
‘schedules.’ ” 





CURIOUS TORNADO CLAIM. 





Steel Loading Bridge Collapses During 
Moderate Breeze—Want $17,000 
from Companies. 
Investigation into a large claim under 
tornado policies which occurred in Mil- 
waukee last month has revea'ed an in- 
teresting situation, which may make 

some tornado history. 

The risk is that of the Milwaukee 
Western Fuel Co., which operates on 
its premises a steel loading bridge, run 
by electricity and set on wheels. 

While this crane was in operation on 
the morning of August 25, it toppled 
over and was partially wrecked, so bad- 
ly in fact that it will have to be re- 
constructed. The cost of this is placed 
at $17,000, and it is this sum the insur- 
ance companies are asked to pay under 
tornado policies. 

Considering the size and weight of 
the structure, the claim that the dam- 
age was due to windstorm was surpris- 
ing, and inquiry at the local weather 
bureau showed that the wind had not 
exceeded 29 miles an hour during the 
time of the accident. Wind at this 
velocity is not usually regarded as dan- 
gerous and a pressure of four pounds 
to the square foot was held by the 
adjusters as insufficient to do the dam- 
ave claimed. Two similar structures 
immediately adjoined the one wrecked, 
but these were uninjured, nor was any 
other property in the city damaged so 
far as is known. 

The Western Adjustment Bureau 
claims that the accident could happen 
much more easily by careless manipula- 
tion of the structure and it calls at- 
tention to the fact that a similar accl- 
dent did occur to this same bridge sev- 
eral years ago. 





LECITIMATE SURPLUS LINES 





ESTABLISHED 1824 


of legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 


FRANK & DvuBOIS, U. S. Attorneys, 47 William St., New York 
Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy-holders. 


Home Office Assets, $12,191,000 








MORE MUTUALS IN TROUBLE. 





Attorney-General Asked to Proceed 
Against Liberty and Lincoln of 
Philadelphia. 





Two more of Philadelphia mutual fire 
insurance concerns were brought to the 
attention of the courts this week, when 
Insurance Commissioner McCollock 
placed in the hands of the attorney- 
general a statement of the condition of 
the Liberty Mutual Fire and the Lincoln 
Mutual Fire. 

The concerns, which have been oper- 
ating for about three years, were repre- 
sented by Chetwood & Co., Inc, with 
cffices in the Drexel Building. Colonel 
!. B. Coryell, who is prominent in the 
Pennsylvania National Guard, is the 
president of both companies. The at- 
torney-general has been requested to 
defer action until an effort is made to 
raise the $20,000 which, it is said, is 
necessary to meet the obligations of the 
concerns. 


AGAINST UNIFORM RATES. 





Indiana Supreme Court Will Consider 
Injunction Against Co-operation 
of Fire Companies. 





The Marion County Supreme Court of 
Indiana will pass upon a petition this 
week to present the enforcement by the 
fre insurance companies of uniform 
rates. The attorney-general had pre- 
sented a draft to the court, but this 
was objected to by the companies 
which themselves submitted a form. 
Judge Weir rejected both and promised 
to submit a draft to both sides for their 
approval this week. 


SYMPATHY FOR NON-BOARDER. 





The “Downtrodden” Local Agent Is 
Invited to Migrate to Perkins 
Corners. 





A valued reader of The Eastern Un- 
derwriter has been moved to write us 
after reading in last week’s issue that 
a certain local agent in Pennsylvania, 
who tried to represent both board and 
non-board companies, was liable to lose 
the agencies of all because of it. We 
reproduce the letter, verbatim et lite- 
ratim: 

Perkins Corners, N. Y., 
Oct. 28, 1910. 
Dear Editor: 

A kupy of your voluble publikashun 
haz cum before my gaz and I reed that 
sum poor kus doun in Penslvany iz in 
hot wotur becuz he represented what 


you call “both board and non-board 
companies.” 
Here at the Corners we are not 


trubled much with insurance fellers but 
I wuz in a one hoss city near here tu 
day and a insurance feller who is a 
half shelled Piskopal ministur told me 
that the difference between a_ board 
and non-board man wuz one wuz in the 
ring and one wuznt. 

Now I dont know who in the divil 
Ishmael wuz but he probably wuz sum 
poor insurance kuss who culdn’t buy a 
mahogney desk. 

That patched pants minister insur- 
ance feller tolled me that the poor 
kus in Penslvany wuz writin policies 
at a lower cost than sum champain 
drinkin bloob ten hundred miles away 
tolled him tew. 

Up here we by oil of the company 
who aint in the trust bekaus we know 
he dosnt belong to the trust and prob- 
ably the pepul in Penslvany wil buy 
insurance of this Ishmael-like kuss 








ior 
so? 
if the dum fools in Penslvany don't 
dew bizness with this poor kuss the 
trust is Dustin send bim up here alu 
we will dew bizness with him for us 
hayseeds iike the spirit which makes 
him bust the trust. 
Yoors trooly 
. Joshua Perkins. 
P. S. Down in the botum of your 
hart, when you get away from yurs 
desk and are yure own bos don’t you 
kinder like these independent kusses? 
|? 


tue same reason. Don't you think 





GETS INTO NEW JERSEY. 





Swiss Re-insurance Company Licensed 
to Operate in State—Ally for 
Phoenix of London. 





The United States branch of the 
Swiss Re-insurance Company, of Zurich, 
Switzerland, has been admitted to the 
Sitate of New Jersey to do fine business. 

The Company enters with invested 
assets of $513,643.75, represented by 
municipal and railroad bonds, of which 
$200,000 is on deposit in the New York 
Insurance Department for the benefit 
of all its policyholders in the United 
States. 

The U. S. branch office of the Com- 
pany is at New York City, and its man- 
agers are L. P. Bayard and P. Beres- 
ford, who are joint managers in this 
country for the Phoenix of London. 





Insurance Commissioner Hardison, of 
Massachusetts, has defined the require- 


ment of the new law of that State re- | 


garding notice of loss, as not affecting 
the standard form of policy. 


It can be | 


covered by printing or stamping on the | 


filing back of the policy the words, “In 


case of fire notify the company or its | 


local agent at once in writing.” 








HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THE 
Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


St. Louis 





Pierce Building 


“The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


. $1,000,000.00 
6,562,329.14 
2,008,419.02 


Cash Capital. . 
|. See 
Net Surplus 
Surplus for Policy 
Holders ....... 3,008,419.02 
HEAD OFFICE 
Cor. William & Cedar Streets 

















For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

CashCapital - + - 

Cash Assets - + - 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company is In the con- 
servatiom of its management, and the management of 
THE HANOVER is am absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWITE, Gen. Agent 


$1,000,000.00 
$4,395,625.89 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 




















Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry, 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


New York Office, 54 William St. 





Chicago Office, 159 La Salle St. 
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ADJUSTMENT BUREAU REPORT. 





Rapid Extension of Work and Low 
Operating Cost Marks Four Years’ 
Survey. 





The General Adjustment Bureau, of 
which nearly all the prominent fire in- 
surance companies in Eastern territory 
are members, has just issued a report 
covering the four years it has been 
operating. The territory covered by 
the bureau includes New York (except- 
ing New York City), New Jersey, Penn- 
sylvania, Delaware, Maryland, West 
Virginia and the District of Columbia. 
It is divided into six departments, each 
in charge of a local manager, the whole 
field being under the supervision of 
General Manager William J. Greer, at 
New York. 

The bureau has made excellent prog- 
ress in the face of many difficulties. 
Out of all the companies involved in 
the adjustments handed by the bureau, 
63 per cent. made use of its facilities, 
which are open to all companies, wheth- 
er stockholders or not. The total 
amount of losses adjusted during the 
four years was $22,193,367. The cost of 
making the adjustments including all 
services to patrons, traveling expenses, 
appraisals, estimates, experts, etc. was 
$1.35 per $100 of adjusted loss. 

Some idea of the rapid extension of 
the work of the bureau may be gained 
from the increase in the number of loss 
claims handled. At the close of the 
first year, June 1, 1907, 604 claims had 
been adjusted; in 1908 there were 1,980; 
in 1909, 3,734, and up to June, of 1910, 
the claims amounted to 4,506. The total 
insurance involved rose from 23,529,285 
to 81,429,068, with a total for the four 
years of $229,367,994. 

The showing made in the report is 
regarded as a _ distinct tribute to 
the management of Mr. Greer. The 
membership in the bureau now num- 
bers 85 companies, the present officers 
being E. H. A. Correa, president; C. 
D. Dunlop, vice-president; William J. 
Greer, general manager; D. C. Brown, 
superintendent of adjustments; N. B. 
Bassett, secretary. 





NOT RIPE FOR REFORM. 





Conditions at Lock Haven, Pa., Must 
Get Worse Before They 
Improve. 

After a careful study of the long de- 
moralized situation at Lock Haven, 
Pa., the interested special agents con- 
cluded the local men still preferred 
chaos to reform, and that bad as condi- 
tions were they would have to become 
still worse before reorganization could 
be attempted with chance of desirable 

result. 





RENT INSURANCE. 





What This Form of Indemnity Should 
Be Predicated Upon—Field to Be 
Cultivated. 





Writing its agents upon the subject 
of rent insurance and the field for this 
class of business, the New Hampshire 
Fire, says: 

“T have several times in these columns 


will very cheerfully write rental insur- 
ance at the same rate as the building 

with the following clause or its equiva- 
lent: ‘This Company shall be liable on- 
ly for such proportion of any loss as 
the sum insured by this policy bears to 
the total rental the entire premises 
would yield during a period reasonably 
necessary to reconstruct the entire 
building at the time of the fire. We 
should appreciate it if our agents in the 
smaller places would again take the 
subject under consideration and see if 
they cannot induce their clients to 
protect their incomes by this form of 
insurance.” 





An Attractive Advertisement. 





An effective advertisement in the 
shape of an artistically designed and 
executed watch fob, is being supplied 
by the Peoples National Fire, of Phila- 
delphia, to such of its agents and 
friends as qualify for membership in 
“The Noble Order of the Elephant.” 

Louis S. Amonson, president of the 
Company, has shown himself exceeding- 
ly alert in furthering the interests of 
ihe Peoples and few organizations in 
the field are better known than it. 





Branching Out Cautiously. 





Operating now in Alabama and 
Mississippi the lately formed Inter- 
State Fire, of Birmingham, intends en- 
tering Louisiana about the first of the 
new year. Once in the State the field 
will be added to that of Fred C. Stock- 
dell, general agent for Mississippi. 
Formerly general agent for the Phenix 
of Brooklyn, Mr. Stockdell is widely 
known to the agents of the South and 
should secure a desirable corps of local 
representatives for the Inter-State. 





Companies Oppose Change at Chicago. 





Companies writing automobile insur- 
ance are unwilling to make any change 
in the tariffs at Chicago, as had been 
urged by their offices in that city to 
meet the competition of London Lloyds. 
After several conferences it was deem- 
ed wiser to effect an agreement with 
the agents writing Lloyds to relieve the 
situation, 





Colonial in West Virginia. 





The Colonial Fire Underwriters is 
placing agencies throughout West Vir- 
ginia, A. O. Myers, assistant secretary 
of the Franklin, of Wheeling, having 
been appointed State agent. The Colo- 
nial Underwriters is operated by the 
National of Hartford. 





Tollefson Starts Company. 





O. O. Tollefson, formerly president of 
the Northwestern Fire and Marine, is 
organizing a new company in Minnea- 
polis, to be known as the Great West- 
ern Fire of Minnesota. The capital 
proposed is $1,000,000. 





F. |. A. Raises Commissions. 





The Factory Insurance Association 
has announced that it will pay ten per 





French Company in Maryland. 





George B. Taylor & Co., of Baltimore, 
have been appointed agents at that city 
for the Union Insurance Company of 
Paris, which has recently been licensed 
to do business in Maryland. 








Ins. Co. of America, 
WRW YOPX. 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
19 Barclay Street, New York 


ao 
178 Devonshire Str met ation. Mass. 
161-163 Randolph Street, Yhicago, Lil. 
1309 Traction Building, Gincanee, 0. 
731 Wabash Building. Pittsburg, Pa. 
608 Dwight Building, nae City, 


915 Postal Building, San Francisco. al, 


326 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Or x. Y 


The Northern Electric & Mfg. Co., 
optreal, Tie. 
General Fire Appliances Co., Ltd 
aegnomats. "South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja 
Rosario de Santa Fe, Arpentins Republic 
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Reserve for Losses........... 


Cash Capital 
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25,034.07 
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250,000. 00 
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called the attention of our agents tothe e¢ent. brokerage instead of five as ae 
a of rent insurance. ae have heretofore. ‘This increase applies to G CENTRAL NATIONAL, Chicago 

anticipated that action might perhaps new business only, the commission on 

have been agreed upon before this time renewals remaining as before. PEOPLES NATIONAL . II JEFFERSON FIRE E 

that would liberalize this form of con- EB Philadelphia | Philadelphia | 4 
tract where any legislation regarding Providence-Washington in Canada. {| 

the same has been enacted. In those . N BEN FRANKLIN || GERMAN FIRE . G 
territories where — rules prevail we The Providence-Washington Insur- Pittsburgh || Pittsburgh 
should, of course, follow in the regular ance Company is reported to be looking || DIXIE FIRE 

channels, but wherever there are asso- over the Canadian field with a view to E | NATIONAL ee 1 | Greensboro E 
ciation forms we shall be glad to have opening a branch office in Montreal or R urtalo || 

our agents cultivate the business along ¢ome other central city. AUSTIN FIRE || COMMONWEALTH FIRE N 
more liberal lines than has been cus- A Dallas | Dallas . 
tomary. We have for many years be- Fire Marshal Edward Peterson of 

lieved that rental insurance should be winnesota, in his annual report, states INTERNATIONAL INTERNATIONAL : 
predicated, not on the amount of in- that of a total of 1,750 fires which oc- - Ft. Worth | St. Louis 

come that a certain piece of property curred in the State during 1909, 155 

would produce for one year, but upon were due to careless handling of REPUBLIC UNDERWRITERS, Dallas 

the length of time that it would take to matches; 57 to spontaneous combustion = 
replace the building under construction. and 17 to incendiarism. Of the total ed and Paid From This Office 
This we feel confident would allow the number of fires, Minneapolis had 542, All Losses Adjust e 

writing of more lines of this class. and St. Paul 321. Duluth 156 and MT. STERLING, KENTUCKY 


Wherever we can do so consistently we 


Crookston 32. 
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AS VIEWED BY THE COURTS 


SOME RECENT LEGAL DECISIONS. 








As to Unconditional Ownership—Can- 
cellation of Maine Standard Policy 
—Other Issues. 


Some decisions of wide underwriting 
application handed down by prominent 
courts recently, are the subjoined, sum- 
marized by the Insurance Green Bag, 
Chicago, George J. Kuebler and George 
R. Brown, attorneys: 

Unconditional Ownership—Iinsured May 
Sue in Equity to Reform a Policy 
to Include Insurable Interest. 
The insured applied for a policy upon a 
saw mill and a stock of lumber and to in- 
clude the Malsby Company’s interest in ma- 
chinery sold and delivered to insured, but 
which had not been paid for. The agent 
wrote the policy without including the in- 
terest of the Malsby Company. After the 
fire insured discovered the mistake and, upon 
the company’s refusal to pay because in- 
sured was not the unconditional owner, in- 
sured brought a suit in equity to reform the 
policy to include the Malshy Company’s in- 
terest as originally intended. The company 
demurred on the ground that complaint stat- 
ed no equity and insured had an adequate 
remedy at law. The lower court overruled 
the demurrer and gave judgment for insured 
which the Supreme Court of Florida affirmed. 
The opinion as to the unconditional owner- 

ship is in part as follows: 

“By fair construction and intendment the 
‘unconditional and sole ownership’ of prop- 
erty for the purposes of insurance is in those 
upon whom the loss insured against would 
certainly fall, not as a matter of mere obli- 
gation, but as the result of real bona fide 
rights in the property of insured. 

“The contract of sale in this case ex- 
pressly reserved the title in the vendor till 
all the goods were paid for. with a_provi- 
sion that upoa certain defaults and con- 
tingencies the vendor might take possession 
of the property, not for the purpose of re- 
suming the ownership of it, but to sell it 
to make the purchase price of it. The 
vendors were guaranteed against any loss or 
damage to the property by fire or other 
cause; and as an express stipulation the 
vendee was in no event entitled to a 
rescission of the contract or to an abate- 
ment in the price for any cause. These 
agreements expressly fixed the rights of the 
vendee, and the agreement to keep the prop- 
erty insured for the benefit of the vendor 
was only an additional security for the pur- 
chase price, and did not affect the vendee’s 
interest or risks in the property. 

“While the vendor, the Malsby Company, 
did* not have the ‘unconditional and sole 
ownership’ of the machinery when the poli- 
ey was issued, such vendor reserved the 
title for the purpose of securing the pur- 
chase price, and consequently had an insur- 
able interest in the machinery. 19 Cye. 588; 
18 Am. & Eng. Ene. Law (2d Ed.) 181. The 
prayer for relief for the Malsby Company is 
on the ground that it is ‘the owner of said 

* * machinery;’ but it is alleged that 
it was mutually intended to enter into a 
contract that would protect the interests of 
the insured ‘according to their respective in- 
terests.’ Under this allegation, admitted by 
the demurrer, the real interest of the parties 
in all the property insured may he shown, 
and appropriate relief may be granted under 
the general prayer. 16 Cyc. 224; 18 Enc. 
Pl. & Pr. 867.” 

Phenix Ins. Co. v. Hilliard et al., 52 South. 
Rep. (Fla.) 799. 

. - 

Cancellation of Policy—Maine Standard 
Policy Can Be Cancelled Only on 10 
Days’ Notice in Writing. 

The agent placed a risk on May 28 and 
on June 12 was notified by the home office 
to cancel. On the same day, the agent noti- 
fied insured of his instructions. The agent 
claimed that he informed insured he had 
three hours in which to obtain other insur- 
ance as the policy expired that day at noon; 
that he consented to try to place the insur- 
ance elsewhere and failed. Insured claimed 
that the agent informed him he could obtain 
other insurance elsewhere and opened ne- 
gotiations accordingly. At 4 o’clock on June 
18 the fire occurred. It appeared, at the 
trial, that both agent and insured were 
ignorant of the ten-day provision. Agent 
claimed he thought it applicable only when 
premises were mortgaged, and insured claim- 
ed he never knew about it until attention 
was called by another agent. After the fire, 
both insured and agent read over the policy 
and agreed that neither knew of the ten- 


day provision. In the lower court there was 
a verdict for the company. Insured brought 
a bill of exceptions to the Supreme Judicial 
Court of Maine with the stipulation that, 
if the order below were erroneous, a judg- 
ment should be entered for the insured. In 
entering such judgment for the insured, the 
court say in part: 

“It must be conceded at the outset that, 
except by agreement or waiver, this policy 
which was of the Maine standard form could 
not be canceled by the company until the 
expiration of ten days after written notice 
to the assured. The policy so provides: 
‘The company also reserves the right after 
giving written notice tothe insured * * * 
to cancel this policy as to all risks subse 
quent to the expiration of ten days from 
such notice. The obyious purpose of this 
provision is to protect the assured from the 
possible results of immediate cancellation, 
and to allow him ample time in which to 
procure other insurance. It must be further 
conceded that the parties had a right to 
cancel the policy at once by mutual agree- 
inent; that is, that the plaintiffs had a 
right to waive this provision if they saw 

t to do so, but on this point the burden of 
proof is on the defendant. 

“The evidence in this case does not sustain 
that burden. _A waiver is a voluntary re- 
linquishment of some known right, benefit. 
or advantage, which, except for such waiver, 
the party would have enjoyed. * * * It 
follows that there can be no waiver in pais 
without knowledge. A party cannot be 
deemed to waive by word or act a right 
which he does not know that he  pos- 
sesses, * *& ®& 

_ “Judgment for plaintiffs for $883.31, with 
interest from August 25, 1908.” 

Rosen et al. vy. German Alliance Ius. Co., 

76 Atl. Rep. (Me.) 688. 


. : . 





Premium Note—No Forfeiture Permitted | 

Where Past Due Premium Note | 

Was Not Attached to Policy. 

A policy was issued upon a written ap- 
plication, and was attached to and made 
part of the policy. A note was given for| 
the premium, but no copy thereof was at- 
tached to the policy. The note was not 
paid when due, and the company extended 
payment for three months. Upon this de- 
fanlt the company served the statttory 30 
days’ notice, and loss occurred more than 
30 days thereafter. 

The policy provided that the company 
shall not be liable for any loss occurring 
after the maturity and before payment of 
any notes or credits given for the premium. 

In affirming the judgment of the lower 
court for the insured, the Supreme Court of 
Iowa say in part: 

“This case is clearly controlled by Lewis 
v. Ins. Co., 32 N. W. 190, and same case 
on second appeal in 45 N. W. 749, and by 
Summers v. D, M. Ins. Co., 88 N. W. 326, 
where it was held that under the provisions 
of Section 1741 of the Code a copy of a pre- 
mium note referred to in the application 
must be attached to the policy to enable 
the insurer to avail himself of the defense 
of non-payment of such note upon maturity. 
And in all of the cases cited the policy it- 
self contained a forfeiture clause practically 
the same as the one in suit. The clause 
does no more than to provide for a for- 
feiture if any note or credit given for the 
premium is due and unpaid when the loss 
eccurs. The appellant earnestly insists that 
the Lewis and Summers cases should he 
errnied. but we are not inclined to do so 
The Lewis Case was decided over 20 years 
ago, and the construction therein given to 
Section 1741 has evidently met the approval 
of each successive Legislature, and under 
such circumstances we should not now 
change it.” 

Robey v. 


(iowa) 775. 


State Ins. Co., 124 N. W. Rep 


Proofs of Loss Waived—Denial of Lia- 
bility by Agent Having Apparent 
Authority Waives Proofs. 

The opinion in the following case does not 
contain the facts and circumstances nor the 
controversy between the company and in 
sured prior to the bringing of suit by in- 
sured. There was judgment in the lower 
court for insured which the Supreme Court 
of Florida affirmed. The charge to the jury 
by the lower court seems to cover the en- 
tire transaction between the insured and the 
company’s agent and is restated in the opin- 
ion for the purpose of ruling on questions of 
error. Substantially all of the opinion is} 
herewith given as follows: 
“The defendant pleaded that the plaintiffs 
have failed to furnish the notice and proof | 
of loss within the time limited by the pol-| 
icy. To these pleas the plaintiffs by replica- | 
tion set up that the local agent of the com- | 
pany after the loss had waived the proofs! 
of loss by absolutely denying any and all 
Hability by the defendant company on the | 








WHILDEN & HANCOCK 
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Monongahela Insurance Company of Pittsburgh, Incorporated 1854 
General Agents, including New York City 


German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
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Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
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WARREN M. KIMBALL & CO. 
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oF 
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upon. At 
ing charge 


the trial the court 


policy sued 
, Which is assigned 


gave the follow 
as elTror: 

“If you believe from =~ evidence in this 
case that the defendant company, through 
Its agent, B. W. Helveston, issued a btre 
insurance policy to the plaintiff in this case, 
aud that they received a premium tor that 
policy from the plaintiff, and that during 
the life of that policy the house was burned 
down and totally destroyed, and, if you be 
lieve from the evidence in this case that 
the plaintiff sought to recover his loss from 


the agent that issued the policy, to wit, B. 
W. Helveston, and that the defendant 
through its agent, B. W. Helveston, repudi 
ated the policy and absolutely denied the 
liability of the defendant for that loss, or 
words amounting to the same thing, then 


you should find that the company had waiy- 





ed the requirement of this proof, because 
the law is that, where a local agent of an 
Insurance company has authority to repre- 
sent the company i making contracts of 
insurance, in collecting premiums and in 
elgning policies, has authority to 
waive proof of her in writing, or 
by — or by matters in pais, which 
amounts to an estoppel. An insurance com- 
1t make its local agent a medium 

1 wh ch all the benefits of the policy 











flow fro1 


ym th ured to it, and then deny 
he has auth ’ it it when the 
Lenetits of >» involved. The 
acts of an a within the scope 


hority, are binding 


of his real « 





npon his principal. » public have a right 
to rely upon an gent’s apparent authority, 
and are not bound juire as to his spe- 
cial power, unless the circumstances are 
such as to put them upon inquiry. The 
court charges yon t th plaintiff in this 
case is not called up o inquire as to Mr. 
Helveston’s authority to waive the require- 
inents of notificatio n writing of the loss 
he sust ed, and would not be bound by 
the lack of auth ty upon the part of Mr. 
Helvesto unless he had been put upon 
I ce’ . * 

That the we error in these charges 
ix fully ed here in the case of Indian 
River State Bank v. Hartford Fire Ins. Co., 

5 8 bh. 228 See Eagle Fire Co. v 
Lewallen & Co., 47 Sout 947 

Judgment affirmed 

Aet Ins. Co. v. H es € 1., 52 Soutt 
Kep. (I 801 

Use cof Average Clause Valid 

In the st case of Dahms & Sons 
Co. of Sioux Cit Iowa, against the 
German Fire the cour decided that 
the use of th verage in the fire insur- 
unce ilid Appeal to the 
lowa Su ( will be taken by 
th as € 

Hartford the Meeting Place. 

The r ( ee of the East- 
ern I ) d ently to study 
the larger « n, meet in Hart- 
ford on Tuesda 


New Jersey Agency Appointments. 


Aachen & Munich.—John W. Trum- 
bull, Penns Grove. Alliance.—Henry 
Liefke, Eugene M. Laing, Plainfield; 


Charles Rowland, Ellsworth Shafto, Pas- 





sazic. American Assurance.—Louis Diet- 
erle, Max Greenstein, Charles F. Martin, 
Henry Rosenthal, John A. Wallace, 
Newark; Charles H. Gardner, Andrew 
Sagin, Jersey City; Michael J. Nelson, 
Montclair. Atlas. —Charles S. Paultison, 
Passaic itward J. Cahill, 
New Brunswick: |! ‘ Bros., Perth 
Amboy. Connec ticut—F 1 ‘rank T. Astrom, 
Plainfierd. Continental.—John Vermen- 
len, Peter Hafstra, Paterson. Dela- 
ware.—Williar Bermingham, South 
Amboy. Fi idelity- Phenix.—John Vermen- 


Paterson. Fire As- 
Stoutenburgh, Ferd. 


len, Peter Hafstra 
sociation.—Robert 


R. Moeller, Newark. Girard F. & M— 
George Guiegr Bergenfield. Glens 
Falls—wWilliam Conklin, Englewood. 
Hartford—Arthur Churchill, Roselle; 
Nathaniel H. Furman, Laurenceville 
Lippincott & Son, Collingswood; Howard 


Bremer Ritten- 
Edward G. Trim- 


Ww 
house, Sergea 


McConnell, Abs« 
ville: 


con; 


mer, Titusville; Geoffrey O. Tunison, 
Oxford Furnace: Melvin M. Van Duyne, 
Lincoln Par Home Park.—B. H. and 
G. H. Berkaw, Flemington: George 
Smith, Bridgetor Jefferson.—Vincent 
P. Bradley Trenton. London Assur- 
ance.—Harris & Morris, Newton. Mas- 
sachusetts F & M.—-Francis H. Tippett, 


Dover New Hampshire.—George N. 
Harris, Willlam J. Morris, Newton. 
Security—L. H. Moger, Guttenberg. 
Washington.—Asbury Fountain, Old 


B. Parsons, 


Bridge 


At’antie 


William Penn.—G. 
City 


DEMURRER OVERRULED. 





Officials of South Eastern Underwriters 
Association Must Stand Trial 
by Jury. 





Judge Barham, of the Corporation 
Court at Newport News, Va., has over- 
ruled the demurrer of the officials of 
the South Eastern Underwriters Asso- 
ciation in the alleged conspiracy case, 
and the defendants will have to stand 
trial before a jury on the charge of con- 
spiracy to raise rates at Newport News 
in contravention of the law. 





MAKES GREAT RECORD. 





Authorities of Paterson Highly Pleased 
With Performance of Auto- 
mobile Engine. 





At a test had before Mayor McBride 
and other city officials of Paterson, N. 
J., on Tuesday, the new Howe motor 
fire-engine acquitted itself most credit- 
ably, far surpassing the performances 
of the steam fire-engines. 

The test was of four hours continu- 
ous duration, in which time the engine 
forced 413 gallons of water each min- 
ute through the 1% inch smooth-bore 
nozzle of the deluge set, and dis- 
charged the water 223 feet from the 
nozzle. 

Pressure was taken every 15 min- 
utes, the records of nozzle pressure 
ranging from 78 pounds at the start to 
80 pounds at the finish, while the en- 
gine pressure ran from 90 pounds to 
93 pounds. “After the fourth test,” the 
master mechanic reported, “the en- 
gine was in the best of condition and 
there were no warm bearings. 

“The hydrant pressure in the above 
test was thirty-one pounds. The rec- 
ords prove that the Howe motor driven 
engine made a better record than the 
Webb engine in use in Trenton, which 
is said to be the best of its kind in the 
country. The Webb engine tested Sept. 
4, 1909, using three-inch hose, 100 foot 
line and 1% inch nozzle, threw 413 gal- 
lions of water per minute with a hy- 
drant pressure of twenty-seven pounds. 
The capacity of the Trenton engine is 
800 gallons, while the specifications of 
the Howe engine call for “over” 500 
gallons. In the Trenton test the en- 
gine pressure was 120 pounds and the 
nozzle pressure eighty pounds.” 





May Liquidate Knights of St. John. 





Superintendent Hotchkiss, of the New 
York Insurance Department, has secur- 
ed an order from the Supreme Court, 





authorizing him to liquidate the frater-, 


order of the Knights of St. 


Malta. 


nal 
and 





William B. Carlile, manager at Chi- 
cago for the Mutual Life, has been ap- 
pointed chairman of the committee 
which will have charge of all arrange- 
ments for entertaining the convention 
of the National Association of Life Un- 
derwriters, to be held there next Sep- 

»mber. 
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YORK, PENNSYLVANIA. 


Assets. .... 
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W: H. MILLER, President 
A. S. McCONKEY, 


Secretary and Treasurer | 100 WILLIAM STREET - 


John | 


1909) 


Life Business in Oklahoma. 


Oklahoma as a field for the transac- 
tion of life business is growing rapidly, 
and active companies are cultivating 
the field assiduously. Thus far in 1910 
the State has contributed $2,326,525 in 
life insurance premiums. | 

Since January 1 three home compa-| 
nies have been launched in the State 
the Oklahoma National, Jefferson Life | 
and the Mid-Continent Life. 
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FRED. S. JAMES. & CO. 


Vice Presidents 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1910 
bho cdencbes $2,377,303 37 


839,268.07 


HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K.C., LL. D. 


| Hl. MEIKLE, General Manager 





123 William Street New York City 





Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu. of Pittsburg } | 
Delaware Ins. Co. & Philadelphia | 


0. 0, LAUCKNER INSURANCE AGENCY 


| | 5T- = gt, William St. 355 Patteste Ave. 81 Biver St, 
Y. City Jersey City 


Hoboken 





Svea Fire & Life Ins. Co., Ltd., of Sweden || 


General Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans} | 


New ay ne A 


Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 


This agency affords you unexcelled facil- | 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland | 


FIRE INSURANCE 


writing agents for twelve of the 
ing companies, including 


Aachen & Munich 
St. Paul F. & M. 
Teutonia 

Central National 





and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, ]| 
Essex, Union and Monmouth Counties in | 
New Jersey. 


. - General Mgr. 
Prompt Service Individual Attention 


New Jersey Lines Bound In Ne New York Office 


LeROY P. GREGORY 


L. KRETSCHMANN 
Mgr. N. J. Dept. 











CORRESPONDENCE SOLICITED. 


ARNOLD & WANNEMACHER 


HERBERT BUXTON, Pres. and Mgr. REPRESENTING 
‘ Teutoni of Allegheny, Be. 
Buxton Insuring Agency ||| per. ot Allegheny . 
63 William 8t., New York German American of Pitts 
Excess Lines handled anywhere. Good Detroit of Detroit, h. 
connections at Lloyds, London. 
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TALLMAN & SEARS 
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FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 
80 WILLIAM 8ST., NEW YORK CITY 








OF SAN FRANCISCO, 


CAPITAL oe 
All Liabilities, including Reserve 
Total Assets - -~ - 
SURPLUS to Policy Holders 


This Company has a record 
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CALIFORNIA INSURANCE (0. 


New York Standard Statement, Jan. 1, 1910 


history of the Insurance business 
FRANH C. STURTEVANT 
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FOURTH AND WALNUT STREETS, PHILADELPHIA 


CALIFORNIA 
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GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 


OTHERS & COMSTOCK 


HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
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Pennsylvania. 


WESTERN RESERVE INSURANCE GO., of Ohle 





New York 
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LIFE DEPT. CONTINUED. 





EXAMINE CITIZENS NATIONAL. 


Insurance Departments of Tennessee, 
Mississippi and Alabama to In- 
vestigate Specific Charges. 


In consequence of charges specifical- 
ly filed by the “Life Insurance Independ- 
ent” as to alleged fraudulent stock 
transactions of the Citizens National 
Life Insurance Company of Louisville, 
Ky., the insurance departments of Ala- 
bama, Mississippi and Tennessee have 
sent examiners to the home office of 
the company to investigate conditions 
relative to the organization of the in- 
stitution, during which the truth or the 
reverse of the charges will be ascer- 
tained. 

The publication referred to contends 
that the stock of President Gregory 
was paid for through an irregular bank 
transaction, and that the supposed 
$400,000 subscription of ove J. W. 
Wideman was not genuine. 





FUTURE OF MARYLAND LIFE, 


Rumor That Company Will Merge After 
Death of President Blackford, 
Its Chief Stockholder. 


Since the death two weeks ago of 
President William H. Blackford, of the 
Maryland Life, there have been many 
rumors current in Baltimore concerning 
the future of the company. Mr. Black- 
ford was the hargest stockholder, and, it 
is believed, he left the question of the 
disposition of the Maryland Life stock 
entirely in the hands of his executors. 

The board of directors of the com- 


pany has refrained from filling the 
presidency, although a meeting was 
held last week, and this has given 


further impetus to the rumor that the 
future of the company is still in the 
ba’ance. Local brokers are known to 
have made an offer of $33 a share for 
the stock control, and it has been re- 
ported that, if the stock can be obtain- 
ed, the company will be merged with 
another outside of Baltimore. 

Mrs. Blackford, widow of the former 
president, is understood to be strongly 
opposed to the sale of the Company 
stock, largely on sentimental grounds. 





AN UNHOLY BROOD. 


Scathing Denunciation of the Policy 
Twister and His Pernicious 
Methods. 


Under the name of the “abstraction” 
the policy twister is abroad in the land 
again, and local agents everywhere 
should warn their clients to be on guard 
against activities of demoralizers. 

The management of the John Hancock 
Mutual Life pays its respects to the 
“unholy brood” in the following direct 
fashion: 

“A person who has taken out life in- 
surance in any of the established com- 
panies, and paid the premiums thereon 
for a shorter or longer period, has 
created a valuable interest reverting, 
as the case may be, to himself or to 
his dependents, which can suffer only 
impairment by being relinquished and 
having something else substituted in 
its place. This is axiomatic, and the 
man who tells you differently is not on 
the level, especially if he tries to get 
you to surrender the policy in the com- 
pany you are in, for cash, in order to 
put you into another company; he is 
no friend of yours, and is looking out 
strictly for Number One—at your ex- 
pense, if you listen to him. 

“The matter is not bettered if this 
kind of advice, instead of being proffer- 
ed by an individual, takes the more im- 
pressive form of being tendered by a 
‘corporation.’ A number of concerns 
bearing variously the title of ‘audit’ or 
‘abstract’ companies, and professing to 
give ‘actuarial’ advice, have of late 
arisen in and about the Middle West, 
and engaged in the unholy occupation 
of unsettling the minds of insured peo- 
ple in this manner for the commissions 


they may rake off the transaction. 
There are scarcely any terms too strong 
for the condemnation of such a con- 
temptible course, and ‘The Satchel’ 
wishes to warn its readers and their 
friends, with dll the force in command, 
to turn at least a deaf ear to these 
‘twisters,’ individual or corporate, if 
they do not dismiss them in a more 
summary manner. And our appeal that 
people guard against these ravening 
wolves, applies not less to the policy- 
holders in other reputable companies 
than to those of our own institution. 
It is made in the name of fairness and 
common decency; in the interest of 
protecting from certain loss those gen- 
erous souls who deny themselves many 
of the good things of life to provide a 
haven of financial] safety for the inno- 
cents under their care; and to the end 
that these same innocents be not de- 
spoiled of a part or the whole of that 
which some day will stand between 
them and the assaults of want. 
An Unreasonable Proposition. 

“It stands to reason that any man 
who surrenders his policy for cash, in 
order to start payments on another, 
must not only start the new one at a 
higher age and consequently at a great- 
er proportionate premium than the old, 
but is also mulected a commission for 
the benefit of the ‘disinterested’ gentle- 
man who put him up to it, to say noth- 
ing of the possibility that before the 
contemplated change is put into effect, 
he may be found to be uninsurable. 
Admitting that circumstances may oc- 
casionally arise. under which a policy- 
holder may find it expedient to change 
the tvpe of his insurance, the company 
in which he is insured will gladly and 
without charge assist him in putting 
through the transaction to his best ad- 
vantage. 

“We are not assuming any super- 
human altitudes of virtue for our repre- 
sentatives, but simply claim that the 
man who insured you originally, or got 
you to increase your insurance to meas- 
ure up with your circumstances, has 
performed an act in which the advance- 
ment of your interests with an honor- 


~ 


able regard for his own is_ perfectly 
compatible. But the ‘rank outsider,’ 
who makes the perilous proposition 


which we are denouncing, is unworthy 
the name of an insurance man—he is 
the cuckoo, too mean, too indolent or 
too stupid to do a ‘straight’ business, 
who lays the eggs of distrust and de- 
struction in the nest prepared by an- 
other that he may profit thereby. 
“Insurance Commissioner Darst of 
West Virginia has had an ‘abstract,’ 
made by one of these ‘audit’ concerns 
for a citizen of that State, subjected to 
expert examination, which revealed 
glaring errors and misleading state- 
ments, based on ignoring valuable fea- 
tures of the policy possessed by the in 
sured, and equally fallacious declara 
tions regarding the advantages of 
abandoning it for the one proposed. 
‘We have not space in this bulletin,’ 
says Commissioner Darst, ‘to give more 
samples of the dishonorable and dis- 
honest methods used to swindle our 
people. It is our opinion that the princi- 
pal one benefited by such a change as 
has been recommended to this policy- 
holder is the abstract writer advising 
the change.’ Insurance Commissioner 
Bell of Kentucky and Insurance Com- 
missioner Hotchkiss of New York are 
also on record in severe condemnation 
of ‘abstract company’ methods. We 
tully concur with Mr. Bell’s opinion that 
‘not only the professional abstractor, 
but the licensed agent who attempts to 
persuade you to change your policy 
zhould be looked upon with suspicion.’ 
“Finally, to quote from Ira C. Ed- 
wards’ trenchant little book—‘He is a 
wrecker rather than a builder, 
often succeeds in unsettling a policy- 
holders’ confidence in his protection 
without selling him another 


uninsured, in which case he becomes a 
deliberate robber of the vilest type, for 
he has robbed a widow and her father- 
less children. The twister is worse than 
a highwayman.’” 


for he | 


policy, | 
causing his prospect to lapse and die | 


CASUALTY AND 


SURETY HAPPENINGS 





WILL ADD MULTIPLE LINES 


N. Y. PLATE GLASS TO EXPAND. 


Reported That Company Will Make 
Changes After Completion of New 
Home Office Building. 


For some time past there has been 
a more or less general movement 
among casualty companies to add new 
classes to the business they handle, 
making a pronounced drift toward mul- 
tiple lines. In accord with this ten- 
dency, it is now understood that the 
New York Plate Glass Insurance Com- 
pany contemplates a considerable ex- 
tension in its business soon after the 
first of the year. 

The officers of the Company are non- 
committal on the subject, but there is 
plenty of evidence that this enlarge 
ment is under way’ The limited field 
covered by the New York (plate glass 
insurance only) is getting to be a big 
handicap from an agency standpoint, 
now that so many casualty companies 
are able to take care of all of the agents 


lines. Furthermore, the plate glass 
IN HANDS OF RECEIVERS. 
Delay and Expenses Compe! Empire 


Casualty To Quit—L. J. Fris- 
toe’s Future. 





Receivers have been appointed to 
wind up the affairs of the Empire Cas- 
ualty Company of West Virginia, a 
corporation which has maintained 
principal office in Philadelphia. 

This is viewed as a sensible move on 
the part of the stockholders as _ the 
organizers have experienced consider- 
able difficulty in getting into the field 
for business owing to financial troub 
les. In the meantime expenses have 
been eating up the funds available so 
that the receivership was decided upor 
to save a portion of the money contri 
buted. 

It is understood that 
Manager Lee J. Fristoe will locate in 
Washington, D. C., although his defin 
ite plans for the future have not beer 
announced. 


its 


former General 


CONCESSION TO LIFE COMPANIES. 
IHinois Insurance Department Will 
Recommend Allowing Them to Use 
Disability Clause. 

It is understood that 
Potter, of the Ilinois Insurance Depart- 
ment, favors granting legal reserve life 
companies possessing a capital of $100, 
0) or over, the right the dis- 
ability clause in their policies, and of 
permitting corporations, whose capital 
is $500,000 or beyond, the freedom to 
write personal accident and health in- 
surance we'll. Legislation to this 
end, it is understood, will he advocated 
bv the commissioner at the next 

sion of the State Legislature. 


Superintendent 
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Desk Room Opportunity 


The New York city office of one of the 
largest and oldest Casualty Companies has 
exceptional desk room facilities to offer 
without charge toa few jnsurance brokers 
of integrity and responsibility. The office 
in question is located in the centre of the 
insurance district, and the opportunity 
offered to those engaged in building up a 
Casualty Insurance business is most de- 
sirable in every way. Address 

The Eastern Underwriter, 105 William St 
New York Citr 


maintains 











Situation, especially in the East, is 
every day becoming more acute, and 
most companies find the sustaining ef- 


fect of multiple lines somewhat of a 
necessity in these days. 
The plans under way in the New 


York Plate Glass also include a change 
in name, according ty reliable informa- 
tion. The company will become the 
City of New York Casualty Company 
corforming in title to the affiliated City 
of New York Fire, of which Major A. 
White is also president 

It is understood that nothing definite 
will be done toward effecting the 
changes until the company is located 
in new home office building at 63 
Maiden Lane and 91 William street. 

In the present cramped quarters there 
would be no room for additional clerical 


its 


forces to take care of enlarged busi- 
ness, but the new building will have 
every facility. This will not be com- 
pleted until after the first of the vear 


METROPOLITAN CASUALTY. 





President E. H. Winslow Defines the 
Attitude of the Company in the 
Matter of Policy “Frills.” 


The reports being circulated to the 
effect that the Metropolitan Casualty 
Co. has withdrawn from the movement 


for the elimination of the “frills” from 
accident and health policies are entire- 
lv erroneous, according to President E. 


H. Winslow, of the Metropolitan Casu- 
ilty. The position of his company, Mr. 
Winslow states, is that it has been all 
along willing to join in any agreement 
which would provide for the elimina- 
tion of the essential “frills,” including 
the beneficiary clause and the accumu 
lation feature, if- all important casualty 
companies are parties ro ft, but that it 
does not care to be bound by an agree 
ment which only provides for the elimi- 
nation from the policy of a few unim 
portant features, while leaving in the 
“frills” which are costing the compan 
ies too much money for the premium 


charged 

He further stated that the Metropoli 
tan Casualty would not become a party 
oO an agreement regarding the elimina 


tion of “frills” to which some of the 
large companies did not adhere, as 
such action would only tie up his com 


pany, while leaving others free and do 
nothing toward the accomplishment of 


the end sought. Mr. Winslow stated 
that when the question of an agree- 
ment to eliminate the costly “frills” 


was first brought up it was understood 
that all companies were to pledge 
themselves in support of the movement 
and that this snecifically called for the 
taking out of the accident policies, the 
beneficiary clause and the accumula 
tion feature. He then wrote Chairman 
Faxon stating that the Metropolitan 
Casualty would become a party to the 
agreement Since then. however, the 
proposed agreement has been so modi 
fied from time to time, first to suit one 
powerful company and then another. 
that now it amounts to little more than 
a faree and that, furthermore. only 
about half the companies are willing to 
sign it The Metropolitan Casualty 
its former position the 
that it will heartily support 


on 


auestion, 


any movement to eliminate the costlv 
“frills” to which all important com- 
nanies will agree —‘“TJournal of Com- 


merce and Commercial Bulletin.” 





Tohn H. Sell, 


Peoples 


a former 
Surety Company, 
an important clerical 
the head office of the National Surety 
Company, of New York 


of 
has se- 
position at 


president 
the 
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expected that the Indiana Em- 
Accident & Casualty Companv 
recently formed at Hammond, Ind., will 
be ready for business within a week. 
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RIELD NOW WIDE OPEN 


PLATE GLASS RATES SUSPENDED. 








All Companies Now Doing Openly 
What Several Were Doing Se- 
cretly for Sometime. 





Wisely concluding that the best way 
to checkmate the double-dealing that 
had been secretly indulged in by cer- 
tain offices for sometime past, the com- 
pany members of the Plate Glass Un- 
derwriters’ Association, at a meeting 
held on Thursday last, decided to sus- 
pend all rules and regulations govern- 
ing rates in the Metropolitan District, 
thus permitting all offiees to compete 
upon a basis of equality. 

That such a drastic course was 
deemed necessary is a matter for sin- 
cere regret, the high cost of plate 
glass, the excessive rates of commis- 
sions and the low tariffs obtainable 
combining to make the business any- 
thing but profitable. 

If as a result of the existing demor- 
alization, however, competing offices 
shall be forced to a realization of the 
sacredness of a voluntarily assumed 
obligation, and the need for living up 
to such an agreement in spirit and let- 
ter, the existing situation, deplorable 
as it is, will not have been without its 
compensatory feature. 

The refusal of the Philadelphia Cas- 
ualty Company to join the local com- 
pact, is held to be one of the causes 
for the unsatisfactory situation that 
has obtained in the territory for some- 
time past, and F. S. Giles, manager of 
the Company’s plate glass department, 
has been roundly scored for his atti- 
tude. 

As To a New Association. 

In defense Mr. Giles asserts that he 
has always been in favor of co-opera- 
tive effort, providing the basis of 
agreement is a fair one. Since the 
formal break in the governing organi- 
zation, he has been active in an 
endeavor to form a new compact, and 
is said to have secured pledges of sup- 
port from practically all companies 
now members of the old association. 
As a basis of agreement Mr. Giles 
favors the following: 

“1. No rebating by the companies 
to the Assured, either direct or indi- 
rect, shall be permitted either by the 
home office, branch office or its agents. 
Penalty for the above shall be in the 
case of the home office or branch office, 
a fine of $500, and in the case of the 
agent, the agency must be taken up. 

“2. No commission shall be paid ex- 
cept to those brokers IHsted by the Fire 
Insurance Exchange. 

“3. Uniform commission to be paid 
to brokers. 

“4. Uniform commission to be paid 
to agents. 

“5. Boroughs of Manhattan, Brook- 
lyn and the Bronx to be rated, this to 
include all sections of same. 

“6. All risks to be surveyed and 
figured by the Bureau of surveys. 

“7, All risks found by the bureau, 
figuring over $150, are to be specifically 
rated by the bureau. All such policies 
are to be issued in blanket form, bear- 
ing the clause as to whether same cov- 
ers all interior plate glass in said build- 
ing, or all interior and exterior, as may 
be the case. 

“8. No company to have the right to 
alter or change in any way copy of the | 
original survey received from the bu- 
reau.” 





GETS OFF RECEIVERS’ BOND. 
a | 
Fidelity and Deposit Gains Release 
from New Jersey Building and 
Loan Receivership. 





After a long delay, the Fidelity and 
Deposit of Baltimore has secured a 
release as surety for Thomas E. French, 
George J. Bergen and Samuel K. Rob- 
bins, receivers of the State Mutual 
3uilding and Loan Association of New 
Jersey. 


The application of the surety er 


ny for release was opposed by the re- 
ceivers who filed a statement with the 
chancellor indicating that all moneys 
and assets which had come into their 
hands were preserved and intact and 
stating that there was no necessity for 
the surety being relieved of its obliga- 
tion. 

Under the statutes, however, provi- 
sion is made for releasing a surety on 
application, if the funds are preserved, 
and the court ordered the release under 
this law. 





Surety Companies Interested. 





A number of surety companies are 
greatly interested in the affairs of the 
prominent C. L. Gray Contracting Com- 
pany of New York, which has under- 
way a number of large building enter- 
prises in various parts of the country. 
The contracting company is thoroughly 
reputable, but has suffered through 
lack of sufficient cash to finance its 
numerous contracts. Following the 
practice of other institutions in its 
class, the Gray company was compelled 
to accept building bonds in part pay- 
ment for work done upon mercantile 
structures, and found great difficulty in 
realizing cash upon these. It is confi- 
dently felt that the affairs of the cor- 
poration will work out all right, and 
that the present embarrassment will not 
long continue. 





Studying Workmens’ Compensation in 
Ohio. 





The recently appointed Ohio employ- 
ers’ liability and workmens’ compensa- 
tion commission is holding a session in 
Cleveland, this week, taking testimony 
of the employers and employes of that 
city on the changes which they believe 
should be made in the present laws on 
these subjects. From Cleveland the 
commission will go, the latter part of 
the week, to Toledo. Sessions already 
have been held in Cincinnati, Dayton 
and Youngstown. November 10, 11 and 
12 the members of the commission will 
attend a conference of all State com- 
missions dealing with these subjects 
and then will come to Columbus, where 
the hearings will close. It is expected 
the commission’s report will be ready 
for the General Assembly when it con- 
venes in January. 





Sue to Recover Stock Subscriptions. 





Dissatisfied stockholders of the Guar- 
antee Surety and Casualty Company of 
Kansas City, Mo., have sued the officers 
of the intended concern (the organiza- 
tion of which was abandoned) to re- 
cover the amount of their subscriptions. 





Making Steady Progress. 





General Manager W. Van Winkle, of 
the Tnion National Accident Company, 
of Philadelphia, is greatly pleased with 
the progress of the organization, and 
with excellent reason, its business dur- 
ing one week in October exceeding that 
secured in the entire month of August. 





The Peninsula Casualty Company of 
Jacksonville, Fla., has newly entered 
Tennessee, apointing W. P. Ausbrooks 
manager of its offices at Nashville. 








Open for Engagement 


A surety man of 15 
years’ experience in field 
and home: office is open 
for a contract. 

Address A. B. 

EASTERN UNDERWRITER 
105 William Street, - New York City 














ACTIVE ONCE MORE. 





Local Burglary Underwriters Associa- 
tion Again Tackles Reform Prop- 
ositions—Hopefu! of Success. 





Though dormant, the New York 
Roard of Burglary Insurance Under- 
writers has by no means been dead dur- 
ing the past few months, and believing 
the present time highly opportune for 
progressive work, the association mem- 
bers have planned a campaign, the suc- 
cessful outcome of which they con- 
fidently predict. 

A meeting of the organization was 
held at the offices of President BE. B. 
Quackenbush, on Friday last, the at- 
tendance being unusually large and 
representative. The best of feeling was 
manifested, the underwriters all ap- 
preciating seemingly the benefits to be 
derived from co-operation, and deter- 
mined to work along that line. 

The Massachusetts Bonding and In- 
surance Company, through Robert L. 
German, manager of its burglary in- 
surance branch in the Metropolitan Dis- 
trict, applied for membership in the or- 
ganization and was promptly admitted. 

David W. Armstrong, Jr., secretary 
of the National Surety Company, was 
elected a member of the executive com- 
mittee. 

All, save four of the burglary insur- 
ance writing companies, represented in 
New York, are now members of the 
local association, and of the outsiders 
one has already announced its intention 
of joining, and it is anticipated one 
cther at least will come in. With these 
accessions to membership, the organ- 
ization will be in a stronger position 
to do effective work than it is at the 
present time. 

Experience has emphasized the need 
for a strong local body in a city like 
New York, where fully a third of the 
total burglary insurance premiums of 
the country ($2,700,000) are derived. 
In view of the great interests at stake 
the officials of the local association, act- 
ing in conjunction with those of the 
National body, are entitled to no little 
credit for the progress already attained 
toward harmonizing the numerous con- 
flicting and irritating features of the 
metropolitan underwriting field. 





PROMISED FOR JAN. 1. 





Government Surety and Casualty Com- 
pany of New York to Start With 
New Year. 





M. W. Hilbert, prime mover in the 
formation of the Government Surety 
and Casualty Company of New York, 
confidently asserts that the venture 
will be fully organized and writing 
business by the first of January, 1911. 

The initial capital is to be $300,000, 
with a surplus of $150,000. It is planned 
to ultimately increase each item to a 
million dollars. The par value of the 
shares is $25 each. 

Once underway the corporation pro- 
poses writing fidelity and surety bonds, 
employers’ liability, personal, accident 
and health, burglary and plate glass in- 
surance. 

Mr. Hilbert has interested a number 
cof prominent financiers and merchants 
in the intended company, the director- 
ate of which, he states, will be a not- 
ably strong one. When formed, Mr. 
Hilbert will have charge of the Com- 
pany’s contract bond department. 





Agency Appointment Approved. 





Approval of the recent appointment 
of Tallman and Sears, of New York 
City, as suburban head agents for the 
Western Insurance Company, of Pitts- 
burg, has been given by the executive 
committee of the Suburban Fire Insur- 
ance Exchange. 

The Tallman & Sears agency is a 
growingly important one, now repre 
senting in suburban New York, the 


of Pa., and in suburban New Jersey the 
Firemen’s, St. Paul Fire & Marine, 
Capital and the Western. 

Close application to business and fair 
dealing are the mottoes of the office, and 
the success attained is well deserved. 





CAPACITY WILL BE TAXED. 





Numerous Surety Bonds Will Be Re- 
quired When New York Subway 
Contracts Are Let. 





When the Public Service Commis- 
sion awards bids for constructing the 
twenty or more sections of extension 
to the present underground railway 
service, the capacity of the surety mar- 
ket will be seriously taxed to provide 
bonds for the successful contractors. 
The bonds required on the various sec- 
tions range from $250,000 to $600,000 
each, so that every company licensed 
in the city will have an opportunity of 
supplying a portion of the required in- 
demnity. 





CHANGES MANAGER AT CHICAGO. 





United Surety Appoints Successor to 
McGillen Who Makes new 
Connection. 





John McGillen, Illinois manager for 
the United Surety Company, of Balti- 
more, has resigned to form a new con- 
nection, particulars of which he is not 
yet prepared to announce. 

To fill this vacancy, the United has 
appointed Pere L. Wickes its repre- 
sentative for Chicago and adjacent 
counties. Mr. Wicks also represents the 
Pennsylvania Casualty and will take 
over for the United only such lines as 
the former company does not write. 
The United will handle the balance of 
Illinois from the home office. 





INSURE YOUR TEETH? 





A news dispatch from Evansville, 
Ind., states that one Dr. Norman Haas, 
a local dentist, has organized 2 com- 
pany to insure teeth. He proposes to 
insure teeth for $1.50 per year, guar- 
anteeing to replace teeth lost by policy- 
holders. His anticipated range of oper- 
ation is Canada and the United States. 





Would Enter Detroit Conference. 





The latest company to seek member- 
ship in the Detroit Conference is the 
Provident Life & Accident of Chat- 
tanooga, Tenn. Formed as a mutual! 
in 1887, the Company transacted both 
health and accident business upon that 
basis until recently, when it reorganiz- 
ed as a stock corporation. Its present 
capital is $100,000. 





Dickinson Estate Sues on Policy. 





The curious case of Charles C. Dickin- 
son, former president of the Carnegie 
Trust Company, who carried a large ac- 
cident policy at the time of his death 
supposedly from pneumonia following 
gas poisoning, has been revived in a 
suit against the Casualty Company of 
America for $63,525 the amount of the 
policy with interest. 





New Jersey Agency Appointments. 





Fidelity & Deposit.—Robert M. Of- 
ford, Passaic. Great Eastern.—George 
V. Aschenbach, Newark; Charles R. 
Rourne, Bloomfield; J. R. Gillen, Phil- 
lipsburg; Max Goldberger, Perth Am- 
boy; A. Mihalkovitz, Elizabeth. Nation- 
al Casualty.—Ernest H. Bayanton, John 
Peterson, Perth Amboy; Russell L. 
Miles, Chrome. National Surety.— 
George E. Jenkinson, Jr., Highlands; L. 
A. Waters, Madison. New Amsterdam 
Casualty.—Charles 1. Bender, Fort Lee: 
Thomas Johnson, East Orange; Thomas 
Williams, Long Branch. North Ameri- 
can Accident.—Samuel Alcorn, Port 
Morris. United States Casualty.—Frank 


Firemen’s of Newark and the Western}, Miller, Hoboken. 
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SPECIAL TALKS WITH LOCAL AGENTS 





To convert his prospect 
Salesmanship the insurance salesman, 
and Sales’ in the opinion of George 

Arguments. W. Johnson, of the New 

York City agency of the 
Travelers, “must do more than argue 
and convince,” he “must reach the seat 
of the imagination.” In a talk before a 
convention of his Company’s agents 
recently, Mr. Johnson, speaking on 
“Salesmanship and Sales Arguments,” 
said in part: 

“When we study the methods by 
which insurance is sold, we find certain 
strange paradoxes: First, the paradox 
that insurance needs to be sold at all; 
second, that, strong as the arguments 
are, arguments per se do not gell it. 
Here is a business based upon axioms, 
the axioms that men are mortal and 
fortune is fickle; truths that are self- 
evident, undeniable, irrefutable. Insur- 
ance is the accredited palliative of 
death or corrective of financial mis- 
fortune. Yet insurance is most difficult 
to sell, and when sold it is sold not by 
logic, but by means which often appear 
unworthy and trivial. These things are 
so because the mental recognition of 
a mathematical verity does not neces- 
sarily open the pocket-book. 

“Why is it so hard to sell insurance? 
Let us know the difficulties so that we 
may solve them. Whence come. the 
rebuffs, the prejudices against the busi- 
ness and its sellers, the apathy, the 
delays, the procrastinations? Let us 
face the fact of a surprising public at- 
titude, let us know if it be warranted, 
and so let us overcome it. 

“I love my work, and I am proud of 
it; but in the light of what history tells 
me I do not wonder at the prejudices 
w2 encounter. They are the heritage 
from the centuries, and not easily eradi- 
cated. They are the inevitable result 
of the errors, and worse, of the early 
days of insurance. I recognize that the 
first beginnings in Holland came from 
motives as pure and patriotic as any- 
thing connected with the r‘se of human 
liberty. But as for what followed, no 
lily that spreads its white petals on the 
green surface of a lake rises from ooze 
more foul than that in which insurance 
had its initial growth. These were the 
days when usurers sold annuities, and 
either disappeared with the money or 
plotted the assassination of the buyers; 
the days when companies were formed 
for no other object than looting: the 
days of ignorance, of insufficient statist- 
ics, of financial follies. Nor was the 
public blameless; for the history of in- 
surance is the history of the frauds 
against it. But there were wrongs on 
both sides; and when to-day you meet 
with an attack upon the honesty of com- 
panies, remember it is an echo from 
history and neither strange nor wholly 
without reason. And when you meet 
with lack of courtesy, remember that 
the early salesmen of insurance were 
many of them unlettered, rude, possess- 
ed of one new idea and insistent in 
spreading it, and, therefore, bores. We 
pay, you and I, the penalty of the 
wrongs and the mistakes of those who 
have been before us; but we also profit 
by their courage as pioneers when they 
cleared a wilderness for us to enter. 

“To meet all these conditions is not 
easy. It demands salesmanship, the art 
of applying the proper arguments. 
Salesmanship is not theory, but prac- 
tice. It cannot be taught; it is inborn, 
intuitive, and I use the word art, ad- 
visedly, for it is more than a trade or 
a business or a profession. Macaulay 
terms poetry the act of employing 
words in such a way as to produce an 
effect upon the imagination. And in 
some kindred way salesmanship must 
do more than argue or convince; It 
must reach tthe seat of imagination. It 
encounters cold prejudice, and must con- 
vert it into warm esteem. It deals with 
elemental passions and employs ele- 








mentary arguments. It is as truly an 
art as the art which shapes rude stones 
into the columns of the Parthenon or 
the dome of St. Peter’s or the arches 
of Notre Dame; as the art which from 
a block of marble cuts a Hermes or a 
Venus of Milo; as the art which from 
three elementary colors produces a 
landscape of Turner, or the soul of eter- 
ual motherhood which lives in the gen- 
tle eyes of the Sistine Madonna. 

“And so, gentlemen, when you wish 
to sell insurance, cultivate the art of it. 
Your raw materials are your company, 
your contract, the cost, the values, the 
need of imsurance, what you do with 
them depends upon how you use them. 
It is a question of your personality, of 
the play of one mind upon another, of 
your so kindling imagination as to 
warm indifference into interest. And to 
support you in your work you need the 
broad knowledge that begets patience, 
an appreciation of the other man’s 
limitations and point of view, an un- 
feigned sympathy with his trials and 
problems, the calmness that belongs of 
right to the justice and strength of your 
plea. You cannot do this work unless 
you are an optimist. You must be 
more; you must be an idealist, with 
your gaze always upon higher things.” 

7 s s 
How many agents ap- 

The Agent preciate their advantages 

on over the man who works 

Commission. at a salary. Your com- 

pensation is not fixed by 
others but by yourselves. The larger 
the production the larger the returns. 
avery new life policy you place be- 
comes an investment yielding an in- 
come. Every accident policy yields you 
the same on renewal as the first com- 
mission, and the great majority con- 
tinue for many a year. 

Compare this with the salaried man 
whose salary within itself has no con- 
tinuance beyond tthe day it is earned, 
but your commissions continue the com- 
pensation for the past work into the 
future. 

Your success is not absorbed in gen- 
eral results, it stands forth complete 
in itself. Yours the satisfaction of daily 
building up new business, the ac- 


cumulated growth in renewals, the ex- | 
you 
your | 


perience of every year making 

more valuable to yourself and 

business more valuable to you. 
When you think of the man on a 





salary as having an easy time, be thank- | 


ful. Independence, the matching of 
knowledge with other men, 
changing play of your work that shuts 
the door to monotony, the making of 
everything you do to-day contribute to 
the days to come, these are yours, and, 
if it means hard work and sometimes 
discouragement, such are the condi- 
tions to be overcome in the 
ment of success the world over. 
ruins even genius. 
growth and strength—‘“Agents’ 
ord” of the Travelers. 
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Convincing Argument for Accident 
Insurance. 





In five years, 1905-1909, both inclusive, 
2,561 persons met death through acci- 


dental causes in the boroughs of Man- | 


hattan and the Bronx, New York City, 


the ever | 


achieve- | 


Obstacles make for | 
Rec- | 


the mediums of fatality being as fol-| 


lows: 
of all kinds, 844: wagons, trucks, auto- 
mobiles, ete., 1,115; horse (by kicks, 
runaways, etc.), 52; falls on sidewalks 
and streets, 181; total, 2,561. 

Serious as is the record above shown, 
it must not be inferred that fatal acct- 
dents are confined to the metropolis; 
on the contrary, the rural communities 
have their record of accidental deaths 
as well, attesting very forcefully that 
dangers constantly beset us, and 
no forethought can effectively guard 
against them. The wise man will rec- 
ognize his helplessness and provide 
himself with a personal accident policy, 
issued by a reputable company. 


Steam railroad, 369; street cars | 









































































Take a look at our 
New York Office 


56 Maiden Lane 
THE BANKERS SURETY CO. 


CLEVELAND 








TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect your clients’ interests? 
We will gladly send any informa- 


tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


Lhe 


of Mew York 
SUPERIOR POLICIES 
KIMBALL ©. ATWOOD, President, 
290-292 Groadway, New York. 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














The * EMPIRE” 
| STANDS FOR 
Aggressiveness 
| Prompt payment of losses 
AND 
Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital, $500,000 | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 


Chartered 1874 
GLASS 


PERSONAL ACCIDENT PO LI & I ES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Lea. 


OF LONDON, ENGLAND 














Head Office F. J. Walters 
CHICAGO Resident Manager 
ee 45-49 Cedar SM. 
¥F. W. LAWSON New York 


Gen’l Manager a 
—— Elmer A. Lord & Ce. 
Liability, Accideat, 
Health, Credit, Burglary 
and Steam boiler 
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The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 
Address in confidence 


GEO. M. MOULTON, | W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 
THE READING FINANCE AND SECURITIES COMPANY, INC., 
Suite 300-303 Colonial Trust Bldg., Reading, Penna. 


Fiscal Agents 








A GIANT» SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
W. H. GREGORY, President LOUISVILLE, KY, 








Edward P. Madden, Treasurer 


John Langham, Jr., President 


The Home Life Insurance Company of America 


INCORPORATED 1899 


Joseph L. Durkin, Secretary 


General Agents and 


Policy contracts contain 
the 


DISABILITY CLAUSE 


District Managers who 


Non-Participating Rates business can secure a 


«¢Ground = Floor’’ con= 


Guaranteed Annual Bonuses of 





20 Per Cent. of Premiums tract. 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 


ADDRESS 


G. MONTAGU NETTLESHIP, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 





can produce men and]| 

















Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - - $584,482 62 
Reserve - - - $201,330 00 
Capital - - - $300,000 00 
SURPLUS - - - $64,374 37 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 








VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FOR 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY ” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per dU 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“RK SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25¢e, 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 











CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 











WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnis she d to our representatives from Home Office, aiding 
materially in securing business. 
DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 


our terms to agents. 


READING MUTUAL LIFE INS. CO. 


COLONIAL TRUST BLDG. READING, PA. 

















pasha LIFE INSURANCE COMPANY 


Of the United States of Americ 
ALBERT M. JOHNSON, President 
More than $9,750, 000.00 in Assets 
Excess Security to Policyholders $1, 300,000.00 
CHICAGO'S OLDEST AND STRONGEST COMPANY 
OUR NEW POLICIES LOW RATES AND 
ARE WORLD BEATERS HIGHEST VALUES 
You Lose Money When You Neglect Your Chance 
to Sell Them. Write to 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 























